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TOURIST COMPANIES 
STANDARD POLICY 


New Committee of Ten Appointed at 
Conference Will Send Out Final 
Report To-Day 








CONFERENCE WILL BE FORMED 


Letter Sent to All Companies Calling 
Meeting for Latter Part of Next 
Week for Final Action 


The final drafting of the standard 
ferms of tourist policies which have 
bcen drawn up by the committee of ten 
appointed at the recent conference of 
the companies will be sent out to-day 
together with a call for a meeting the 
latter part of next week. At that meet- 
ing, the policies will be adopted, a con- 
ference formed of all companies writ- 
ing tourist coverage, and provisions 
made for the regulations of rates and 
commissions. 

The present draft is a revision of 
that made a few months ago‘and re- 
ported in The Eastern Underwriter of 
February 9, which was made by a 
smaller committee and to features of 
which some of the companies took ex- 


ception. The officials of the companies 
which desired to make additional 
changes in the policy forms were 


placed on a new committee which num- 


bers ten and is as follows: Frank 
Appleton, of Appleton & Cox, chair- 


man; Hugh R. Louden, Liverpool & 
London & Globe; W. C. Koop, German- 
American; C. M. Campbell, Insurance 
Company of North America; E. . 
Perrin, Jr., Automobile Insurance Com- 


peny of Hartford; Louis F. Burke, 
Home; W. R. Crane, United States 
Fire; C. R. Pitcher, Royal; W. F. 
Whittelsey, Aetna; E. H. Woodward, 
Springfield Fire & Marine. 


The policy forms have been divided 
into two classes, a limited form and a 
broad form, and the rates based accord- 
ingly. The commission on the broad 
form has been made less. 

A new clause has been incorporated 
in the policy which is a somewhat mod- 
ified form of the standard fire policy 
clause in regard to determination of 
value in case of loss. It will be noted 
that under the “limited” form losses 
shall be due and payable within thirty 
days after due notice, ascertainment, 
estimate and satisfactory proof of loss 
as been received and accepted by the 
Company, whereas a period of 60 days 
has been provided for under the “broad” 
form on account of the fact that a rea- 
sonable time should be allowed the Com- 
pany to investigate claims and attempt 
to recover the stolen property. 


MADE STATE EXAMINER 
A. Nevin Detrich, of Chambersburg, 
Pa., has been appointed chief examiner 
of the Pennsylvania State Insurance De- 
Partment. He was formerly chairman 


‘ the defunct Washington party of 
Fennsylvania. 
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“The Largest Fire Insurance Company in America.” 


THE HOME 


NSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Sixty-four-Year Record for Fair Dealing and 
Prompt Adjustment and Payment of Losses 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 




















North British 
and Mercantile 
Entered ce Cd dAnSurance Co. 


1866 


Established 1809 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 
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Join Our Rapidly Growing 
Agency Ranks 
Attractive Policies to Sell 
Large Annual Dividends 
Low Net Cost 


Good Territory Open 
Apply to 
H. E. ALDRICH, Supt. of Agents 
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WALLIS PRESIDENT 
OF PITTSBURGH L. & T. 


Well-Known New York City General 
Agent Elected on Wednesday of 
This Week 


W. H. NIMICK A VICE-PRESIDENT 
New Management Disposes of Washing- 


ton Life and St. James Buildings 
on Broadway, New York 





(Special to The Lastern Underwriter) 

At a meeting of the board of direc- 
tors of the Pittsburgh Life & Trust 
Company on Wednesday afternoon of 
this week Frederick A. Wallis, of New 
Mr. Wal- 
lis, who has been general agent of the 
Fidelity Mutual Life in Greater New 
York for some time, is a remarkable 
life insurance personality, a_ brilliant 
and forceful speaker. With his unusual 


energy and talent it is believed that 
he will do much in his new position. 


York, was elected president. 


Three Vice-Presidents 

W. Howard Nimick, who has been 
acting president of the Company since 
the death of William C. Baldwin, and 
who is a prominent figure in the finan- 
cial life of Pittsburgh, was elected a 
vice-president of the Pittsburgh Life & 
Trust. 

Other vice-presidents elected are: 
William D. MacQuesten, prominent in 
Eastern electrical and construction 
work and former manager of large in- 
dustries; and George A. Nicol, Jr., of 
the Johns-Manville Co., New York. 
Kellogg Birdseye, former general man- 
ager of the George C. Lynch Co., New 
York, was elected treasurer and assist- 
ant secretary; Alfred Luery, a discin- 
guished public accountant, was elected 
comptroller; James H. Mahan was 
re-elected secretary, and is also assist- 
ant treasurer. Other officers follow: 

Howard S. Sutphen, manager agency 
department; Frederick C. Parsons, as- 
sistant comptroller; Earl O. Dunlap, 
actuary; Frank Ewing, counsel; C. A. 
McCrea, assistant secretary-treasurer; 
Dr. H. A. Miller, Dr. H. A. Baker, 
medical directors, 


Take Over New York Skyscrapers 

It was announced on Wednesday that 
the new management has disposed of 
the Washington Life Building at 141 
Broadway and the St. James Building 


at 1133 Broadway, upon very advan- 
tageous terms so that this part of the 
(cmpany’s former rea] estate invest 
rents will bring to the Company a net 


arnual return that is above the average 
of life insurance companies holding a 
large part of the life insurance assets 
ot the country. 

On April 2 the 
were $24,053,000; 


Company's assets 
insurance in force, 
over $118,000,000. The Company owns 
mortgages on improved real estate of 
$8,252,000, and its real estate holdings 
are $5,385,000. Its surplus for the ad- 
ditional security of policyholders above 
the legal requirements is $1,610,000. 
The Company’s investments are so 
placed at the present time, officials of 
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the Company say, that none of them 
will earn less than 3% per cent., 6 
per cent. tax free bonds having been 
substituted for some of the former 
realty holdings. The Company is trans- 
acting business in twenty-two States 
and the District of Columbia. The 
Pittsburgh Life & Trust Company was 
organized in 1902 by the late William 
C. Baldwin, and wrote its first policy 
in January, 1903, at which time it had 
assets of $298,000. Its growth has 
been astonishingly rapid, and it is not 
believed that any other life insurance 
company has placed so much business 
on its books during its first fifteen 
years as has the Pittsburgh Life & 
Trust Company. 

Mr. Wallis’ Career 
Wallis was born in Kentucky, 
where he now owns three large Blue 
Grass farms, 48 years ago. When but 
au youngster he gave up a position in a 
siore paying him $75. per month—at 
that time considered a princely salary 
—to embark in the life insurance busi- 
ness as a solicitor for the Nort‘iwest- 
ern Mutual Life. He succeeded so well 
that he was made a partner in the 
general agency for the State. Later, 
the New York Life sought his services 
as agency director at Baltimore, and 
in one year, notwithstanding the State 
was divided that year into three 
agencies, Mr. Wallis’ agency produced 
more business than the New York Life 
had secured from the entire State in 
aly previous year. 

Comes to New York 

At the close of one year’s service he 
accepted the New York City general 
agency of the Home Life and in six 
years built it up from a paid production 
of $200,000 to about $2,500,000 and was 
given in addition the supervision of 
some eleven Eastern States. 

Following a voluntary retirement from 
the business for one year, Mr. Wallis 
re-entered life insurance field work as 
gecneral agent for the Fidelity Mutual 
Life in New York City. Assuming one 
of the most difficult tasks, he has made 


Mr. 


a remarkable success. For illustration, 
the business produced by Mr. Wallis’ 
agency during the past thirty days ex- 
ceeded the combined business of the 
New York City agency of the Company 
for three years prior to his becoming 





FREDERICK A. WALLIS 


the 
pro- 
of new business 


manager of the agency, and at 
present rate the agency would 
duce over $4,000,000 
curing 1917. 

It ‘as been our pleasure to attend 
reveral agency meetings held by Mr. 
Wallis and there is no discounting the 
fact that he has gathered together a 
fine agency force. The results have been 
accomplished almost entirely by a staff 
selected and trained by Mr. Wallis. 


Leader of Men 


In addition to being a great leader of 
men, a finished agency organizer, Mr. 


Wallis is an executive capable of 
handling big affairs. 

It is well known by tie life under- 
writing fraternity that Governor Hughes, 
when seeking a capable man for the 
difficult task of re-organizing the New 
York State Insurance Department, fol- 
luwing the Armstrong investigation, 
selected Mr. Wallis. How the appoint- 
ment was received is indicated by the 
fellowing quoted in The Eastern Un- 
derwriter at the time: 

Paul Morton, president of the 
Equitable, said that he knew Mr. 
Wallis personally, and was quite 
sure that he would administer his 
office to the satisfaction of the Gov- 
ernor and the insurance men as 
well. 

Thomas A. Buckner, senior vice- 
president of the New York Life, 
with which company Mr. Wallis 
has been associated, and who has 
supervision of the agency force 
said: “The office of State Super- 
intendent has of late been consid- 
ered to be a political appointment. 
Governor Hughes has raised it 
above that; Mr. Wallis’ nomination 
is on a par with all his other ap- 
pointments. He is a man of the 
highest character, and his long ex- 
perience makes him well fitted for 
the position.” 

Emory McClintock,  vice-presi- 
dent and actuary of the Mutual, 
testified to the conservatism of Mr. 
Wallis. 

Mr. Wallis’ name having been men- 
tioned as Commissioner of Immigration, 
a prominent New Yorker, at the re- 
quest of a Cabinet member, sent Presi- 
dent Wilson a letter in which he set 
fcrth the following, indicating the broad 
executive qualifications of Mr. Wallis 
and his vast work in varied lines: 

“Mr. Wallis has been recognized 
as a man of remarkable executive 
capacity in administrative affairs, 
and has a wonderful judicious mind 
in solving complex and intricate 
problems that appertain to adminis- 
tration. 


“The position of Commissioner of 
Immigration requires a man, a true 
man, a God-fearing man, a man 
whose heart pulsates for his fellow 
man, a man that is clean in body, 
in mind, and in character, and in- 
dependent in means. Such a man 
is Mr. Frederick A. Wallis.” 


Among Mr. Wallis’ other activities 
are these: 


He is the most active Elder in 
the famous Fifth Avenue Presby- 
terian Church of New York City, 
and is chairman of its Committee 
on Public Worship and Service. 

He was one of a committee of 
three sent to England by the Fifth 
Avenue Presbyterian Church, and 
who secured the famous English 
preacher Dr. J. H. Jowett. 

He is a director and ex-secretary 
of the Kentucky Society of New 
York. 

Member of the Mayor’s Commit- 
tee on National Preparedness, New 
York. 

Member Finance Committee of 
the State Federation of Insurance 
Companies. 

Treasurer Home Missions of 
New York, distributing $60,000 an- 
nually for the uplift of the alien 
population of the city. 

President of the Men’s Bible 
Class of the Fifth Avenue Presby- 
terian Church. 

In accepting the position Mr. Wallis 
dces so with the ambition to make the 
Company one of the great life insur- 
ance institutions and he will fully 
measure up to his ambition. 





ANNUITIES IN THE AETNA 

The Aetna Life received $364,125 in 
premiums last year from the issue of 
annuities. 

Taxes paid by the Aetna Life in 1916 
amounted to $896,123. 

Loans made to policyholders in 1916 
amounted to $3,869,104, a decrease of 
$580,445 from the previous year. 

















The Board of Directors 
of the 


PITTSBURGH LIFE & TRUST COMPANY 


lakes pleasure in announcing that 


MR. FREDERICK A. WALLIS 
of New York City 


has been elected President of this Company 


April, Nineteen Hundred and Seventeen 
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No Uniform Action 
in War Clauses 


ALL ANGLES DISCUSSED AT LIFE 
PRESIDENTS’ MEETING 


Clauses Adopted By Companies Show 
Individual Treatment—How Some 
Provisions Read 





As was predicted by The Eastern 
Underwriter last week the life 
ance companies have not adopted a 
uniform war clause, but each company 
has sent out individual instructions to 
the field forces. is a wide di- 
vergence in the reading of the clauses, 
particularly in reference to the pre- 
miums for foreign service, if there be 
an expeditionary force. 

The situation was discussed at length 
at the meeting in New York on Friday 
afternoon of members of the Associa- 
tion of Life Insurance Presidents. The 
meeting, well attended, adjourned with- 
out uniform action. Some of the new 
war clauses follow: 

Equitable’s Instructions to Agents 

Secretary W. A. Alexander, of the 
Equitable Life Assurance Society, sent 
out the following notice to the agency 
force of the Society: 

Gentlemen: The rules contained in 
the Society’s circular letter of June 
19, 1916, regarding military and naval 
service, are hereby suspended and the 
following substituted therefor: 

(1) No extra premium to cover active 
military or naval service, either a: 
home or abroad, will be charged under 
outstanding policies issued in the 
United States, except those issued 
since January 1, 1914, with a specific 
military restriction, 

(2) Effective immediately, the follow- 
ing military and naval service clause 
will be inserted in all policies issued 
in the United States: 

The insured may at any time, 
without the consent of the Society, 
engage in military or naval service 
within the continental limits of the 
United States. 

During the first five years of this 
policy military or naval service in 
any capacity whatever, in connec- 
tion with actual warfare outside of 
the continental limits of the United 
States in time of war, is a risk not 
assumed by the Society under this 
policy unless the insured shall give 
notice thereof to the Society in 
writing within sixty days after en- 
tering upon such service, and shall 
pay to the Society annually in ad- 
vance during the continuance of 
such service an extra premium of 


insur- 


There 


10 per cent. of the face of this 
policy. The pro rata part of said 
extra premium for the balance of 


the policy year current at the time 
such service begins shall be paid 
to the Society within the said sixty 
days. Succeeding extra premiums 
shall be payable at the times when 
the premiums under the policy are 
payable, 

If within the said five-year period 
the insured enters upon military or 
naval service in any capacity what- 
ever, in connection with actual war- 
fare outside of the continental 
limits of the United States in time 
of war, and fails to pay the extra 
premium or premiums as herein 
provided the liability of the Society 
in the event of the death of the in- 
sured while engaged in or as the 
result of such service slfall be 
limited to the return of thefregular 
premiums actually paid, Without 
interest, less any indebtedness to 
the Society hereon. 

If the policy contains the double in 
demnity benefit the following sentence 
will be added to the foregoing clause: 

Nothing contained in this clause 
shall be deemed to modify or ex- 
tend any provision of this policy 
relating to the payment of an in- 
creased amount in the event of 
accidental death. 

Clauses similar to the foregoing wi!l 
be inserted in life income policies, but 
the phrase, “an extra premium of 10 
rer cent. of the face of this policy” 
will be changed to read, “such extra 
premium as may be fixed by the So- 
ciety.” The extra to be charged under 
life income contracts will be upon the 
same basis as under regular contracts, 
but as the amount at risk varies wich 
the age of the beneficiary and is not 
stated in the contract, a statement of 
the percentage of extra premium might 
be misleading. 

(3) The following clause 
added to the disability benefit 
issued hereafter: 

The provisions contained in this 
policy for waiver of premiums and 
for income benefits in the event of 
permanent disability shall become 
null and void if the insured shall 
engage in military or naval service 
in any capacity whatever in con- 
nection with actual warfare, either 
within or outside of the continental 
limits of the United States. The 
additional premium charged for such 


will be 
when 


provisions shall cease to be pay- 
able and the unearned portion of 
the current premium shall be re- 


funded to the policyholder, 

(4) Policies will be issued to mem- 
bers of, or those intending to join, the 
National Guard, Naval Reserve or other 
military or naval organizations, in- 
cluding Plattsburg or other similar 
military camps, for amounts not to 
exceed $5,000 ($20 per month under 
life income policies), with no other 
conditions than those expressed in the 
military and naval service’ clause 
quoted in paragraph 2. Applications 
for amounts in excess of $5,000 will be 


considered, but any insurance issued 
thereon in excess of $5,000 will be em- 
bodied in a separate policy, which will 
contain the following clause instead of 
the military and naval service clause 
quoted in paragraph 2: 

During the first five years of this 
policy, military or naval service in 
any capacity whatever in connec- 
tion with actual warfare, either 
within or outside of the continental 
limits of the United States in time 
of war, is a risk not assumed by the 
Society under this policy. If, with- 
in the said five-year.period, the 
insured enters upon such service 
the liability of the Society in the 
event of the death of the insured 
while engaged in or as the result 
of such service shall be limited to 
the return of the premiums actually 
paid, without interest, less any in- 
debtedness to the Society hereon. 
Disability and double indemnity 

clauses in policies issued with the fore- 
going military and naval service clause 
will carry the special clauses quoted 
in paragraphs 2 and 8 above. 

(5) Policies will hereafter be issued 
to members of the regular army and 
navy for amounts not to exceed $5,000 
($20 per month under life income 
policies), without the disability or 
double indemnity benefits, at the regu- 
lar occupation extra. In addition there- 
to, the military and naval service clause 
quoted in paragraph 2 will be inserted 
in all such policies. Applications for 
amounts in excess of $5,000, without 
disability or double indemnity benefits, 
at the regular occupation extra, wil. 
be considered, but any insurance issued 
thereon in excess of $5,000 will be em- 
bodied in a separate policy, which will 
contain the military and naval service 
clause quoted in paragraph 4 instead 
of that quoted in paragraph 2. 

(6) Applications from civilians whose 
business may require travel outside of 
the continental limits of the United 
States, or who may wish for any reason 
to engage in such travel, will be con- 
sidered for amounts not in excess of 
$10,000, but without disability or double 
indemnity benefits. In addition to the 
military and naval service clause re- 
ferred to in paragraph 2, the following 
additional clause will be inserted in 
any contracts so issued: 

This policy does not cover the 
death of the insured within two 
years from its date of issue as a 
direct or indirect result of warfare 
or from residence or travel in any 
war zone outside the continental 
limits of the United States. In the 
event of death under the conditions 
stated the Society's liability under 
this policy shall be limited to the 
return of the premiums actually 
paid, without interest. 

Policies falling within this category 
will be issued only with premiums pay- 
able annually. 

(7) Term policies will not be issued 
to members of the army and navy, or 


to members of, or those intending to 
join, the State Militia, National Guard, 
Naval Reserve, Red Cross or other 
military or naval organizations, nor 
upon any male life under 25 years of 
age. 

(8) No commissions will be paid on 
the extra premiums provided for in the 
military and naval service clause. 

The foregoing rules are subject to 
change or discontinuance as circum- 
stances or future developments may 
make necessary or desirable. The en- 
closed form of declaration (P. F. 626) 
is to be filled up in full by all appli- 
cants (both men and women) and for- 
warded, until further notice, with all 
applications for new insurance. Failure 
to forward the declaration with the 
application will hold the case up until 
it is received. A supply of these forms 
has been forwarded to each agency. 

W. ALEXANDER, Secretary. 


Mutual Life’s Circular 

The Mutual Life has mailed to mem- 
bers of the fleld forces the following 
letter, signed by Vice-President Dexter: 

“The fact that the Government has 
declared war upon a foreign nation 
makes necessary careful consideration 
and study of the possibility of loss in 
connection with hostilities. 

“Our Company fortunately is to some 
extent protected by a war clause now 
incorporated in its policies. The pres- 
ent clause is not, however, adequate, 
and while no decision has been defin- 
itely reached and while circumstances 
may cause a change of opinion within 
the next few days, it is agreed to sub- 
mit for the consideration of the State 
officials a two-year war clause calling 
for a considerable extra premium for 
foreign service. The latter term would 
include service in Panama, and any- 
where else outside of our forty-eight 
States and Alaska. The actual cost 
of foreign service will be determined 
after the conclusion of the war, and 
if the amount charged to the individual 
policyholder is found to have been more 
than the actual cost to the Company, 
the excess charge will be refunded. 

“Official notice of the Company's ac- 
tion will be sent to the field shortly, 
and until it is received the present 
method and conditions will be con- 
tinued. It is further intended that the 
extra premium specified in policies 
containing the present war clause wili 
not be charged for service in contt- 
nental United States, as above defined.” 

Mutual Benefit’s Notice 

The Mutual Benefit notice, by Vice- 
President Edward E. Rhodes, was as 
follows: 

“We will charge during the first year 
of insurance an extra premium of ten 
per cent. of the amount insured for 
those who engage in military service 
outside the United States or in naval 
service. We have not determined what 
extra premium will be payable in other 
years. 

“All outstanding policies are free of 

(Continued on page 6.) 
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[INDUSTRIAL CONCERNS throughout the land are proving the patriot- 


ism of business by insuring entire staffs of employees. 


The Prudential 


will lend a hand—make it easy for firms to insure their workers. 





Family insurance has placed America First in Life Insurance, and Group Insurance 


will help to keep it there. 


The Prudential has a fine Group plan. 
Send for brief, forceful, descriptive circular. 


that has tried it. 


Group Insurance is endorsed by every concern 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


FORREST F. DRYDEN, President 























Home Office : 








NEWARK, N. J. 
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1 AM MY BROTHER’S KEEPER 


By William F. Chamberlin 


Travelers Insurance Company 











Many years ago Thomas Carlyle 
wrote: “The man who must work and 
the man who must find work for that 
man to do should be bound by ties that 
are stronger than mere wages.” 

The search for ties that bind has 
been more keenly pursued during the 
past two years,.full of unusual indus- 
trial problems, due both directly and in- 
directly to the woeful Kuropean strug- 
gle, than in all the previous history of 
industrial America. There have re- 
sulted new scientific methods in the 
management of men. 

The laws of the mind have long been 
classified; little use, however, has been 
made of the simplest psychological prin- 
ciples by man dealing with man. The 
processes of directing the hand have 
been thoroughly developed; something, 
however, has been lacking. Mr. Harry 
W. Ford, president of the Saxon Motor 
Corporation, expressed it to me recent- 
ly in this way: “I have done all thaf 
1 can think of and have adopted all 
tried and successful plans for obtaining 
the best results from our employes. 
I am getting all that | can expect from 
their heads and hands. If Saxon men 
would put their hearts into their work 
I would have better work and more of 
it from their heads and hands.” Group 
Insurance has produced a trinity of 
heads, hands, and. hearts. 

The results which have been obtained 
from Group Insurance during the past 
five years may all be credited to simple 
psychological truths The knowledge 
that the wage would be continued for 
the period of a year after death has 
meant contentment, a lack of worry and 
therefore increased mental and physical 
value to the employe. The fact of pro- 
tection from immediate financial dis- 
tress and the horror of the loss of pro- 
tection has induced the woman to hold 
her husband steadfastly to his job 
and to think twice before engaging in 
any misunderstandings and disputes. 
There have resulted a stabilizing o: 
labor, a consequent reduction in the 
cost of “overturn,” a solution of the 
transient problem. The enthusiastic 
pride which has caused a woman to 
boast of her insurance papers to an un- 
protected woman, resulting in the 
recognition of the practical values of 
Group Insurance, has been the indirect 
means of inducing skilled operatives to 
seek employment where benefits for 
their own kin might be obtained and 
where they might be saved the mone- 
tary expense of individual insurance. 
The heart strings are being played upon 
when one is informed of the continua- 
tion of the payroll envelope to wife and 
children after his death. The employer 
is no longer considered as a heartless 
boss; friendly relations have been as- 
tablished; good will has been created; 
an esprit de corps has been gained; 
efficiency has been achieved. Ties 
have bound. 

These results account in a measure 
for the rapidity with which Group In- 
surance is being adopted by employers. 
Rapidity, however, is but a comparative 
term. There are not more than one 
thousand Group contracts in force in 
the United States. The inland city of 
Dayton boasts of a thousand factories. 
With one thousand cases in the entire 
country, only a beginning has been 
made. The time is near at hand when 
for psychological reasons, every pro- 
gressive employer will be profiting 
from the plan. 

There are many employers who are 


aimost persuaded that Group Insurance 
is a good investment but who are post 
poning the day of giving it to employes 
because of an idea that it is a species 
of paternalism or socialism. The answer 
to such an opinion is that Group Insur- 
ance is a wise paternalism and that 
its philanthropy has demonstrated its 
worth too often to be condemned. 

If the sociological reports of our great 
cities are to be believed the greatest 
number of charitable cases comes with- 
in the first year after the death of the 
wage earner, when the family must 
“tnd itself” and readjust its economics. 
ji the earnings of the deceased can be 
continued during this period of read- 
justment, is it not evident that self- 
respect will be maintained, the same 
secial plane of living be preserved, 
suffering prevented, children educated 

who can estimate the good accom- 
plished? 

An insurance manager of one of the 
greatest of America’s  corporatiOns, 
listened resignedly to a recital of proofs 
of the results obtained by employers 
from Group Insurance but insisted in 
the belief that Group Insurance would 
only result in the destruction of in- 
dividualism and that the great corpOra- 
tion he represented would not subscribe 
to paternalism. 

I called his attention to the “Need- 
iest Cases in New York City,” an in- 
vestigation then being featured in the 
New York Times and argued that in an 
analysis of these neediest cases tie 
g.eat majority would not have been so 
cetalogued if Group Insurance had been 
practised, even as paternalism. His 
patience was urged for a recital of the 
following personal observation: 

“A few weeks ago, I called late in the 
afternoon at a certain office in a Mid- 
dle West city; all of the officials and 
employes had left for the day. As I 
entered the room a young woman, on 
whose face was more embarrassed suf- 
fering than I had ever seen before or 
ever expect to see again, went out of 
the office carrying in each hand two 
lerge brass cuspidors. She was not 


more than twenty years of age and: 


comely. An inquiry made of the night 
superintendent produced the following 
facts: The young husband had died of 
typhoid fever two weeks previous, the 
n.eagre wages were consumed and noth- 
ing was left. The superintendent of 
the building had been appealed to and 
had given the miserable girl the job of 
Cleaning out spittoons. 

“In this Middle West city to-day in 
a charity ward of some hospital are 
two charity patients, a mother and 
babe, an expense to the community, un- 
necessarily, because it could have been 
avoided by Group Insurance at a cost 
to the employer of a penny a day. Is 
it fair to the mother, is it fair to the 
child, when such filthy drudgery could 
have been spared a woman in pregnancy 
ai the cost of a penny a day? 

“As is the custom in charitable hos- 
pitals, the mother and babe will be dis- 
missed as quickly as possible. What 
then? Back to spittoon-cleaning? No 
home is open to a mother and an infant 
who are penniless. Poor child mother! 
The criminally stupid thing of it all is 
that it could have been avoided for a 
penny a day.” 

At the conclusion of this story the 
»eretofore paternalistic skeptic and un- 
believer said with emphasis, striking 
his fist on the table: “I see it now—I 
am my brother’s keeper.” 

Group Insurance is not alone a psy- 
chological value, not alone an altruistic 
value; it is both psychological and al- 
truistic. 


OFFER BY ROSEN 

An engraved watch will be awarded 
to the agent of the Pacific Mutual Life 
securing the largest amount of business 
during the current year. The donor is 
H. B. Rosen, of the New York Life, the 
leading producer of personal life insur- 
ance in the world. The contest is open 
to all agents of the Pacific Mutual, but 
4 business must be personal and paid 
or. 





SIMONS’ SERVICE 


For your surplus business why don’t you get in touch 


with R.M.SIMONS, Gen’! Ag’t HOME LIFE 
INSURANCE CO., 115 Broadway, New York. 


Quick action, prompt service, personal attention and liberal commissions. 


Phone, Rector 4287 








THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE com 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 
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A Legal Reserve Company 
Are You a Big Producer? Can You Prove It? 
ONE GENERAL AGENT WANTED IN INDIANA 


Home Office: Fletcher Trust Bldg., Indianapolis, Ind. 








Men with ambition and ability, who represent this Company, now in 
its SEVENTY-THIRD YEAR, become business counsellors and profes- 
sional insurance advisers. 


An honorable record of SEVENTY-THREE YEARS gives our repre- 
sentatives great prestige with the insuring public. 
Additions are made to our agency force when the right men are found. 


STATE MUTUAL LIFE ASSURANCE COMPANY 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 
B. H. WRIGHT, President D. W. CARTER, Secretary 


STEPHEN IRELAND, Inspector of Agencies 








We don’t contract with poor men. 


We give a new man our attention until he is 
started. 


We make our men make good. 
Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 
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The Loading 
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In order to provide for expenses and 
vnforeseen contingencies, a specific sum 
called the Loading is added to the net 
premium, the two combined making up 
the gross premium as given in the rate 
book. 

The Loading is sometimes a percent- 
age of the net premium; in other cases 
it is composed of two parts—a con- 
stant sum (as $2.00 per $1,000 of in- 
surance, the same at all ages,) and a 
percentage of the net premium; while 
various Other methods are employed, 
the plan varying with different com- 
panies, and often with different forms 
cf policies in the same company. 

On the theory that it costs no more 
to care for a policy issued to a mem- 
ber sixty years of age, than for one 


issued at age of forty or twenty, the 
claim is sometimes made by the ad- 
voeates of assessmentism, that the 
loading should be a constant sum at 
all ages, instead of being in whole or 
m part, a percentage of the net pre- 


mium. This position rests upon a false 
premise—that the loading is for ex- 
penses only. The theory is also un- 


tenable on other grounds. 

The loading is not for expenses only, 
but is intended to provide for all other 
possible contingencies, such, for in- 
stance, as a mortality in excess of the 
toebular rate, interest earned less than 
the assumed rate, depreciation in the 
value of securities, loss of invested 
funds, etc. While the assumption as 
tu interest, mortality, etc., in the com- 
putation of the premium, has been on 
the most conservative basis, neverthe- 
less, so long as human judgment is 
fallible, the possibility of error must be 
conceded. 


The foundation principle of life in- 
surance is safety, and if mistakes are 
to be made at all, they must be made 
on the side of safety. It is better to 
collect too much money than too little; 
hence the importance of making pro- 
vision for unforeseen contingencies. 
But mortality, interest, investments, 
etc., all affect the cost of life insur- 
ance; wherefore, that part of the load- 
ing which is designed to cover possible 
excessive mortality, deficit and interest 
earning, ete., has a direct relation to 
the cost of the insurance, and, like the 
net premium, must vary with the age 
ol the insured. This is accomplished 
by making it a percentage of the net 
rremium. 

Neither is it true that the expense 
incident to a policy issued at 60 is no 
more than that pertaining to a policy 
issued at 40 or 20. The chief item of 
expense with any company is that of 
ccmmissions, and this is almost univer- 
selly a percentage of the premium; 
wherefore, the loading to provide for 
that expense must be greater at 69 
than at 40 or 20. Taxes levied by the 
various States are an important part of 
& company’s expenses, and these also 
are almost always a percentage of the 
bremium income. 

This, is the common practice of as- 
sessment people to refer to the load- 
ing as exclusively an appropriation for 
expenses, claiming directly that it is 
eli applied to that end. In refutation 
cr this charge one might explain the 
true office of the loading as set out 
above, and will also point out the fact, 
that so much thereof as may not be re- 
quired for the purpose designated is 
Subsequently returned to the policy- 
holder by companies operating on a 
mutual basis, when a division of sav- 
ings is made. In the case of policies 
issued by purely stock companies, and 
in the case of non-participating policies, 
issued by any company, the loading is 


A Chapter from “Easy Lessons In Life Insurance,” — 
E by Jacob A. Jackson of Mutual Life 3 
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greatly reduced, so as to be insufficient 
tc provide even for expenses alone. 
In that case the management employs 
the gains from interest, mortality, and 
cther sources to provide for expenses 
aud contingencies. Some purely mu- 
tval companies, also, reduce the loading 
to a nominal sum, far below the amount 
required for expenses alone. These 
companies likewise employ the gains 
and savings from other sources to pro- 
vide for balance of expenses. 


To Ascertain the Loading 

The amount of the loading can be 
ascertained by taking the difference be- 
tween the net and gross premiums. 
Tables of net premiums and reserves 
for various forms of policies at the 
several ages and on different reserve 
bases are published in convenient form 
for reference. For example: The ne! 
premium of an ordinary life policy of 
$/,000 issued at age 35, American Ex- 
perience Table with 3 per cent. inter- 
est, is $21.08. If the gross premium 
for such a policy is $28.11, the differ- 
ence, $7.03, will be the loading. 

The net premium of a particular pol- 
icy, however, cannot always be ascer- 
tained from the published tables, since 
the amount depends upon the guar- 
antees contained in the contract. To 
illustrate: On an ordinary life policy 
of the usual form but on a 3% per cent 
reserve basis, the annual premium at 
age 35 is $19.91, and the regular re- 
serve at the end of 20 years will be 
$210.75. On such a policy, however. 
with a twenty year distribution period 
and a gross premium of $27.88, as is- 
sued in the past by one company, the 
latter guaranteed a cash surrender 
value at the end of twenty years of 
$289.00, which necessarily required a 
larger net annual premium than $19.91. 
The loading in this case, therefore, 
could not be determined by deducting 


the tabular net premium from the 
gross premium. 
(To be Continued.) 
TRIPP AGENCY MEETING 
Patriotism and preparedness were 
the keynotes at a conference of the 


Albany Agency of the Fidelity Mutual 
Life Insurance Company at the Ten 
Eyck Hotel, Albany. Vice-President 
John Byrley and Frank H. Sykes, as- 
s'stant manager of agencies, repre- 
sented the home office. CC. R. Tripp 
manager of Eastern, Central and South- 
ern New York State, Vermont and 
Western Massachusetts, was toast- 
master. 

The month of March proved to be 
the greatest of any single month in 
the history of the Company. 





Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
most to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a less 
cost than regular casualty com- 
panies. agency contrects are 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 
of Pittsburgh 


FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 





are higher this year than ever before. 
attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 


OF PITTSBURGH .. .. 


Our 








W.D. Wyman, President 





New policies with modern provisions 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Inc. 1851 


Attractive literature 


W.S. Weld, Supt. of Agencies 





SUCCEEDS DANNER 

Ernest W. Marshall has been ap- 
pointed agency manager of the Balti- | 
more branch of the Equitable Life of 
New York, effective April 1, succeeding | 
W. A. Danner, who resigned recently 
as manager. Mr. Marshall has been 
agency manager at the Raleigh, N. C., 
office of the company and measures up 
to the high standard of requirements 
for this position. Agency Superviso, 
C. C. Hazell, who has been in charge of 
the Baltimore office pending an appoint 
ment to fill the vacancy, continues as 
supervisor for the Southern States with 
office in Baltimore. 


Graham C. Wells, Pittsburgh general 
agent of the Provident Life & Trust Co., 
and his family are spending the Easter 
scason at Atlantic City and 
phia. 





Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 | 





Philadel- | 
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OLDEST, 
Southern Life 





ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
LARGEST STRONGEST 
Insurance 
Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 


Company 


V1 11) MPPTTTTITTETTTITISTLTTITTTTT LITT $14,464,552.23 
Liabilities cccccccccccccccccccccccctscccccecccces cvcsccveccsescoocesescescosesseese os 
Capital and Surplus.......sccccescccecceceeceersrrestesseeeseessseesseseeee ease eee 2,027 , A 
Insurance *., ate ppecseneoces “ eunee peon cdaaindbosnesbawenereenesendqnesdhqeat Bt 
Payments to Policyholders since Organization. ....+..+++seeseerrereeeernsrnssess 119,172. 

Is Paying its Policyholders OVECE......++eeecercssecseereeeers seseenoese $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 


. 
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No Uniform Action ice before we would act favorably upon alterations in the application to 
the application. This is still our prac- said Company for $...... on the 
on War Clauses tice and where such preliminary state-  ...... plan, dated the day of 

(Continued from page 3.) ments were made in good faith we ..... , 1914, on the life of .......- . HOME. i IFE 
would consider a policy incontestable and to issue or re-issue the con- 


restrictions regarding military service. 

“Red Cross, ambulance, hospital 
workers will be limited to $2,000 in- 
surance on the fifteen-year endowment 
plan.” 


tract as may be necessary to con- 
form to said application as modified 
herein: the agreements and state- 
ments contained in original appli- 
cation to remain in force and apply 
to this addenda: 


on account of subsequent military serv- 
ice if taken up.” 
New England Mutual’s Telegram 
As soon as Congress declared war 
the New England Mutual Life sent the 
following wire to its representatives: 
“Congress having declared war, you 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


Germania Life 


In the Germania Life’s policy appears I hereby agree, on behalf of my- 


the following war clause: are authorized to inform all members self, my executors, administrators Nk ioe 
who hold policies issued on or before or assigns, that in the event of 


Military or naval service. If during, 
the first two years of the existence of 
this policy the insured shall engage in 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 


my death from any cause while en- 
gaged in military or naval service, 
or while doing garrison or police 


Friday, April 6, 1917, that the Company 
grants them permission to engage in 
the military or naval service of the 


military or naval service in time of 7” : ; a : as ; . : s 
war and shall die within the said two United States on land or sea in any part duty in, or residing in or traveling increase during the year of 
years while engaged in such service or of the world without the payment of through, any territory foreign to $7,832,827. The Company 
in consequence thereof, the liability of, ®7Y extra premium. Any conditions in the United States in which a state paid the policyholders in 
the Company shall be limited ag fol- their policies to the contrary are here- of war or rebellion exists, the 1916 $3,536 233 of which 
. d 5 . » aiva Pia Bae _— oo ‘ oles z . nap i ry bs + gual cumin Seo “ 
lows: to one-tenth of the face amount by waived. This pe —— will “ta amount due under policy No. ...... j $628,406 was in dividends 
: , ‘ : , +a , to policies issuer on applica- issue is ¢ icati she > ‘ = 
ot the policy during the first of the said a pect see pier grees 4 pie ec <i sg th ® applic goed ym “ or premium refund. Its in- 
two years; to one-fifth of the face om ple f i ; imited to an amount equal to the eumance peserve fend was 


agency before 12 o’clock, Friday night, 
providing the annual premium.has been 


gts previously paid thereon. increased by $1,300,000 and 
nis 


amount of the policy during the second 
authorization is to be at- the Assets are now $32- 


of the said two years. 








The Company will cover war hazard eae b gearernaig piceer a agg tached to said application and to 821 462. 
: : ts ierefor. rhe extra premium to be form a part thereof ’ 
up to $2,000 on payment of an extra charged for war permits granted to é . sgh : Se ee 
lone yang of $50 for $1,000 co ager of future applicants cannot be determined Endorsement form to be attached . 
naval or military service outside of the at present.” to Policy No. ..s... For Agency apply to 
United States; and without any extra ; sine ae OS” er rere 
premium in case of military service Amount Limited It is hereby agreed that, anything GEORGE W. MURRAY, 
with the United States. This extra The Travelers has also adopted a contained in attached policy not- Supt. of Agts 
premium is payable for first year of new rule that, until further notice, ap- withstanding, in the event of the ° ws 
policy. The Company will determine plications from unmarried men between death of the insured from any 256 Broadway, New York, N. Y. 
later what extra premium will be the ages of 18 and 30 years who are cause while engaged in military or 
charged for second year. not now engaged in or intending to naval service, or while doing garri- 
4 enter the military or naval service will son duty or police duty in, or re- 
Connecticut Mutual be limited to $10,000 on each life, in- siding in or traveling through, any 
The Connecticut Mutual’s war clause eluding any insurance heretofore is- territory foreign to the United 
follows: sued. This provision is not made for States in which a state of war or E have room just now for two or 
In the event of the death of the the reason that the Company antici- rebellion exists, the liability of the W oo yaw a ba iy ppc 
insured within five years from the pates a draft of men for the army, Company to the beneficiary or in talk, but the man who can average 
: but goes upon the theory that under other payee named herein, shall be $100,000 of personal business, plus ex- 


date of issue of this policy while 
engaged in or as the result of 
military service out of the United 
States during war, or military serv- men who ought . 
ice involving aeronautics or naval teer their services in 
the naval service. 


perience in appointing and working 
with agents. Men who become val- 
uable to this Company grow in value 
to themselves. We cannot guarantee 
your success, but we will give you a 
real opportunity, then it’s up to you. 
Would you like to hear about it 


Wilson’s call for volunteers 
between those ages are the 
to go, and will volun- 
the military or 


President 
the men 


limited to an amount equal to the 
premiums previously paid by the 
insured hereon. In so far as this 
endorsement conflicts with the in- 
contestable clause on page 2 here- 


service whether in or out of } | 
United States during war, the lia- Standard Life of Pittsburgh of, the latter Is hereby monies. further? 

nn “ = “prey emp a The forms of the Standard Life of shecauiatuti at a lite: dale easiness 

sha e mitet 0 e reserve ED BE ES er ee A) Aare ee ee, | oe ke 9 « ° 

on less any indebtedness; provided, ‘Pittsburgh follow: ELGIN A. HILL, Secretary. Pittsbur h Life d 
however, that there shall be no Modification Form = i i an 
such limitation of liability if the Restrictions as to military and The Prudential 


insured shall obtain from the Com- 
pany within thirty-one days after 
entering on such service a written 
permit therefor, terminating thirty- 
one days after the next policy an- 
niversary, and on or prior to each 
policy anniversary or within thirty- 
one days thereafter during such 





service shall obtain a renewal per- 
mit for the next succeeding year 
Such permit shall be issued or 
renewed upon payment in advance 
of such extra premium as the Com- 


pany shail require at the time of 
such issue or renewal. 

American Central 
The American Central Life’s war 


clause: 

This policy is unrestricted from 
issue as to travel, residence or 
occupation or as to military or 
naval service in time of peace. 

Death while engaged in military 
or naval service in time of war or 
in consequence of such _ service 
shall render the Company liable. 
for only the reserve under this 
policy unless the Company’s per- 
mission to engage in such service 
shall have been obtained and such 
extra premium or premiums as the 
Company may require shall have 
been paid. 

Under date of April 4, Secretary O. 
D. Clark, of the National Life of Mont- 
pelier, Vt., said to The Eastern Un- 
derwriter: 

We have adopted no form of war 
clause as yet but have, since the out- 
break of the Mexican troubles in the 
spring of 1914, required every appli- 
cant of military age to sign a statement 
to accompany his application that he 
was not a member of any military or 
naval organization and had no present 
intention of engaging in military serv- 
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naval service: 

I hereby agree on behalf of my- 
self, my executors, administrators 
or assigns, that Policy No. 
issued on my life by the Standard 
Life Insurance Company of Amer- 
ica, will be void if I engage in 
active military or naval service in 
time of war within five years from 
the date of this contract, unless if 
so engaged at the date thereof an 
extra premium at the rate of three 
per cent. of the face of said policy 
shall be paid to the Company, to- 
gether with the regular premium 
called for by the policy. The extra 
premium charged shall be due and 
payable to the Company on each 
anniversary date of the policy dur- 
ing such service. Failure to make 
payment of the extra premium or 
premiums shall limit the Com- 
pany’s liability to one-half the face 


of the policy, except in case the 
reserve exceeds this amount, in 
which event the reserve will be 


paid. 

I also agree that in case of my 
engaging in active military or naval 
service the disability rider attached 
to said policy shall be void. 

This authorization is to be at- 
tached to the application for said 
policy, and to form a part thereof. 

Modification Form 


The Standard Life Insurance 
Company of America is hereby 
authorized to make the following 


President Dryden, of The Prudential, 


sent the following wire to the field 
force on Monday: 

“All ordinary policies issued to men 
at ages not more than forty-five and 
to those now in service on applications 
received at home office after April 9th, 
will provide for extra annual premium 





Trust Co. 


Home Office, Pittsburgh, Pa. 


HOWARD S. SUTPHEN 
Vice-President & Manager of Agencies 








An Office doing business in Eastern 
Pennsylvania could use a good Life 
Insurance Company in this territory. 


Address “KEYSTONE” 


Care of The Eastern Underwriter 
105 William Street, New York, N. Y. 














THE UNITED STATES LIFE INSURANCE COMPANY 


1850 


IN THE CITY OF NEW YORK 


1914 


ISSUES GUARANTEED CONTRACTS 


Good men, whether experienced in life insurance or not, may make direct contracts with thi 
Company, fora limited territory if desired, and secure for themselves, in addition to first vear’s con 


mission, a renewal Interest insuring an income for the future. 


Office, 277 Broadway. New York City. 


Address the Company at its Home 


JOHN P. MUNN, M. D., President 


FINANCE {CLARENCE Ht 
COMMITTEE | WILLIAM H, PORTER, Banker 


KEBSEY, Pres. Tithe Guarantee and Trust Co 
EDWAKD TOWNSEND, Pres. Importers and Traders Nat. Bank 
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American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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of $100 per $1,000 for army service 
outside of Continental United States, 
and same extra for service in navy 


from policy date. Limit of amount for 
military or naval service, or for inten- 
tion to serve, ,$2,000. Disability pro- 
vision in such policies will not apply.” 

The Prudential Insurance Company 
will continue the salaries of employes 
now in war service and those who wil} 
enlist. This will apply, it was ex- 
plained, not only to the home office 
force, but also to the regular field men, 
or, in other words, to a total payroll of 
nearly 39,000. 

From the first mobilization of the 
National Guard for Mexican border ser- 
vice The Prudential carried on full pay 


all guardsmen in its employ. Most of 
these were mustered out, but a few 
ere in service when the recent call 
came. This call found in the ranks 


fiitv-eight employes of the home office. 
Kleven have enlisted since in the vari- 
ous arms of the service. 


Massachusetts Mutual 


The military or naval service propo- 
stion of the Massachusetts Mutual 
Life follows: 

If the insured shall engage in 
military or naval service in time of 
war within five years from the 
date of issue of this policy the 


liability hereunder shall be limited 


to the reserve value of the policy 
less any indebtedness to the Com- 
pany on account of or secured by 
the policy, unless «ne insured 
within thirty-one days after enter- 
ing upon such service shall give 


written notice to the Company and 
shall pay an extra premium, at the 
rate of five per centum per annum 
of the sum insured by the policy, 
for that fraction of the current pol- 
icy year from the date of entry 
upon such service to the end of 
said policy year and, thereafter on 


each anniversary of the policy 
year, during the continuance of 
such service in time of war, an 
extra premium of five per centum 
of the sum insured by the policy. 
if death occurs during the said 


period of thirty-one days and the 
extra premium shall not have been 
paid, such non-payment shall not 
limit the liability under this pol- 
icv, but the extra premium due 
shall be deducted from the amount 
pavable hereunder. Any extra pre- 
mium after the first shall be sub- 
ject to the grace provision of the 
policy. If the aggregate extra pre- 
miums be in excess of the claims 
through war or disease incident to 


camp life, a refund will be made 

as determined by the Company. 

This provision is in lieu of the 

military or naval service clause 

printed on the first page of this 
policy, which clause has been 
stricken from the policy. 

The above clause was adopted by 
the Massachusetts Mutual in connection 
with policies issued by the Company 
ov applications secured and mailed 
beginning April 9th. All policies is- 


sued upon applications previously se- 
cured and mailed will have the restric- 


tions relative to military and naval 
service waived; in other words, the 
nilitary and naval service provision, 
with extra premium, is binding only 


on the class of business first described. 


John Hancock Mutual 

The position of the John Hancock Mu- 
tual Life with regard to war service was 
outlined at a meeting of the board of 
directors on Wednesday, following 
Which the field force was notified that 
“Until otherwise ordered, the Company 
would consider members of the National 
Guard, or other militia bodies, or naval 
organizations, home guards, or other 
lawfully organized bodies that may be 
either drawn into active war service, 
riot service or patrol work, upon essen- 
tially the same basis, and limits as 
those laid down in the circular regard- 
ing the army and navy risks referred to. 
in some cases there will be exceptions 
made to this rule, and there may per- 
haps be some that the Company would 
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feel it could not insure for as much as 
$5,000 and some that it could insure for 
more, as for example, persons engaged 
in the aeroplane service but not as 
aviators. These persons, if over the 
age for flyers, would be acceptable for 
larger sums than those whe while not 
yet flyers were still young enough to 
become possible candidates.” 

Aviators and submarine operators, if 
it proves practicable, will be taken for 
limited amounts and at some special 
rating. 

Another exception to the $5,000 might 
be the banker, or merchant, or other 
person who might be allied with the 
home guard. The Company will con- 
sider such persons upon a different ba- 
sis than those who were actually going 
to the front, and would accept them for 
more insurance and upon different plans 
from those engaged in the active de- 
fense. 

The John Hancock further advises 
that it should be noted that the war 
clause is and will be in full effect on 
all policies issued on April 6, 1917, and 
thereafter. The foregoing all relates, 
of course to new insurance to appli- 
cants who may hereafter submit them- 
selves to the Company for insurance. 

The board at the same meeting voted: 
“That service in any of the lawfully 


armed forces of the United States, or of, 


the several States, or municipal bodies 
during the war, shall not be deemed a 
violation of the conditions of any policy 
issued by this Company prior to April 
6, 1917.” 

This means that every person who 
was a member of the Company on April 
6, 1917, that, is, whose policy was daied 
on or before that date, is at liberty to 
enlist in the war and serve thereon 
without the payment of any extra pre- 
mium, whether such service be at home 


or abroad, on land or on sea. In ef- 
fect the requirement of a permit for 
suck service is waived. If policyhold- 


ers desire permits they will be given 
without charge. Any case upon which 
there has been already a permit se- 
cured and a payment made therefor 
will be adjusted by a return of the sum 
so paid. 

Phoenix Mutual Action 


In a letter to managers and super- 
visors of the Poenix Mutual Life, 
President John M. Holcombe said in 


part: 


“In the various elements of modern 
Warfare, there are no statistics derived 
from past experience which can be used 
t» measure the hazard incurred 
those who offer themselves for the de 
ferse of the country; but this com- 
pany feels that at this time a broad 
view should be taken of the situation, 
and that its organization can properly 
be used in a liberal way to care for the 
dcpendents of those who are unselfish 
l, offering themselves to protect and 
perpetuate the government whic has 
guaranteed to its people life, liberty and 
the pursuit of happiness.” 

The following resolutions were adopt- 
ed by the board of directors of the 
Phoenix Mutual Life: 

Free service within U. S. war clause 
for 2 years only for service outside 
U. S. 

Be it resolved that, until further ac 
tion by this Company, the Phoenix Mu 
tual Life Insurance Company shall con 
tinue to issue insurance at regular rates 
on the lives of acceptable applicants 
who may engage in military, naval or 
Red Cross organizations or who may 
contemplate such service provided the 


amount of insurance on an individual 
life shall be limited to such sum as 
may be determined by the officers; and 


that policies that may be issued to such 
applicants shall contain a war clause 
which shall give the Company the 
right to charge an extra premium for a 
permit to perform war service Outside 
continental United States or the waters 
within three miles of its coast line with- 
in two years from the date of the policy. 

Refund of unused extra premiums. 

Be it resolved that if such extra 
piemiums, or any part of them, shall 
not be required to meet the extra lia- 
bility for which they were paid, that 
one year after the close of the war the 
Company will return to the policy- 
holders or to the beneficiary of any 
policies that may have become claims, 
such unused portion of the extra pre- 
miums. 

Be it resolved that the war clause 
mentioned above be inserted in all 
policies issued after this date to appli- 
cants who are years of age or 
ycunger and in such other policies here- 
after issued as may be determined by 
the officers of the Company, and that 
such war clause be substantially as fol- 
lows: 

“This policy is free from all restric- 
tions or conditions regarding military, 


oF 
ovo 





in 1916. 


Business Attending to Business 


General business is prosperous and the public confidence is proof against all alarms. 
Our deliveries for the first three months were much larger than for the 
Patriotism requires that business shall attend to its business with the utmost 
zeal, that the stability of finance may remain unshaken; even as patriotism requires 
that every American shall support the government by such means as are his to con- 
tribute, that our country may be invincible. 

Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 
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by’ 


naval 


or Red Cross service, in peace 
or war, within the continental United 
States, including the waters within 


tLree miles of its coast line. 

“If the insured hereunder shall die 
during the first 2 years from the date 
hereon as a result, directly or indirect- 
ly, of engaging in any military, naval 
or Red Cross service outside of tue con- 
tirental United States and the three 
mile limit above described, the amount 
payable hereunder shal] be limited to 
one-fifth of the amount of insurance 
described on the first page hereof, un- 
less, before leaving the continental 
United States, the insured hereunder 
shall secure from the Company a per 
mit for such service signed by an 
executive officer, and shall pay any extra 
premium or premiums which may be 
charged therefor, which extra premiums 
will not exceed the sum of ten per 
centum (10%) annually of the amount 
of insurance. No extra premium will be 
required after two years from date of 
policy. 

“If any such extra premium is paid un- 
der this policy, the Company, within one 
year from the close of the war, will re- 
fund to the owners of this policy, or 
the beneficiaries hereunder if it has be 
come a claim by death, any part of 
such extra premiums paid ‘Sereunder 
which shall not be required to meet the 
proportionate part of the death losses 
due directly or indirectly to the serv- 


icc for which the extra premium was 
paid.” 

Free permit for all policies already 
issued. 

Be it resolved that free permit be 


accorded to the insured under any pol 
icy issued prior to this date, to act in 
any capacity in the army, navy or Red 
Cross service of the United States, in 
any part of the world. 

Waiver of premium for all. 

Be it resolved. that to any applicant 
who has a member of his, immediate 
fumily dependent solely on him for sup- 
port, the Company will grant its waiver 
of premium benefits in event of total 
and permanent disability at regular 
rates without prejudice on account of 
military or naval service in this coun 
try or abroad. That to all such ap- 
plicants for a contract providing income 
on account of permanent and total dis 
ability, such contract be given at regu 
la: rates without prejudice On account 
of any military, naval or Red Cross 
service within the continental United 
States, but for one-fifth of the actual 
amount in case of total and permanent 
disability occurring ou account of serv- 
ice outside of the continental United 
States. 

Home Life 

The Home Life Insurance Company 
adopted the following measures with 
regard to war risks on Wednesday anu 
forwarded copies to its agency staff. 

War Hazards. 

The entrance of this country into the 
Kuropean war has compelled us to give 
inmediate consideration to the ad- 
ditional hazard which will doubtless be 
incurred by some of our policyholders 

Existing Business. We have agreed 
to waive any charge of extra premium 
for permits for military or naval serv- 
ice during the present conflict in re- 
spect of policies issued prior to January 
ist. As regards policies issued on or 
after January Ist, most of them were 
issued free from restrictions as to oc 
cupation. It is only in the case of 
pelicies less than one year old that an 
extra premium can be charged. Even 
in these cases we have agreed that in 
the meantime no charge will be made 
for military service within the con- 
tinental confines of the United States. 

New Insurance. With reference to 
naval risks we have restricted the 
amount we are willing to issue on any 
one life to $2,000 in the case of com- 
missioned officers, and $1,000 in the 
case of warrant officers, petty officers 
and men. The usual ratings will apply 
end an extra premium or $100 per $1,000 
per annum must be paid both by offi- 
cers and men for war service. No dis 
ability benefits apply to this clause 

We propose to attach the military o, 

(Continued on page 9.) 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 





At a recent meeting of 

A the Salesmanship Club 

St. Louis of St. Louis, J. Frank 

Questionnaire Dechant, a well-known 

sales manager, submit- 

ted to a questionnaire, which is repro- 
duced herewith: 

Q. Suppose you had a salesman that 
was not entirely reliable, how would 
you develop reliability? 

A. The first method in developing 
tiat faculty is to give the salesman 
everything you possibly can so his 
thoughts run along the line of relia- 
bility. Suppose you want to 
honesty. Give him Ida Tarbell’s auto- 
biography of Abraham Lincoln. Next 
suggest to that person the value of be- 
ing honest. Then give him opportunity 
for practicing those things. 

The average person will fall down 
on little things in honesty. for in- 
siance, we landed at Plymouth, in 
Europe. We got there about midnight, 
apd wanted to take the train to Lon- 
don. Our baggage having gone through 
custom, the porter put it on the truck 
and said: “You have over-weight there. 
“But,” he said, “I think I can get it 
through for you.” I was about to reach 
ii my pocket and give him a shilling. 
And then the thought occurred to me 
if I had excess weight I ought to be 
willing to pay for it. I said: “If 1 have 
excess weight there | am willing to pay 
for it.” “Well,” he said, “go on. We 
will let it go this time.” I didn’t know 
but what I had excess weight, but he 
knew I didn’t. He said, “Go on” be- 
cause he would have been caught. 

Not long after that, on that same 
trip, in Wales, | met an American au- 
thor. We became quite well acquaint- 
ed. He said to me, “I Save a poem 
from a prominent American author. No 
doubt you are familiar with it?” He 
picked up a book and said, “I would 
like to read it with my interpretation.” 
He read the poem with his interpreta- 
tion. I said, “That is fine.” He said, 
“You are familiar with it, are you?” 
I came very nearly saying “Yes.” Then 
I said, “I am ashamed to say that I am 
not familiar with it, but that is no 
reflection on the American author, but 
a reflection on me.” He looked at mu 
and said, “You don’t need to be 
ashamed of that.” He took the book 
and took the paper out and said, “Il 
have written it myself and no one has 
ever heard it, and I know you haven't 
heard it before.” 

I believe that if you can give illustra- 
tions to a person in whom you want to 
develop reliability he will finally see 
that reliability is better than unrelia- 
bility. 

Q. In selecting your salesmen, what 
per cent. of the men contracted with 
make good? 

A. Well, my job is, rather unfortu- 
nately, one that takes a long while for 
a man to make good in. 

Q. What do you consider the prime 
requisite of a sales manager in training 
men and equipping salesmen under his 
management? 

A. I think one of the prime requisites 
of a good sales manager is reliability. 
The reliable man has more influence 
over his men than one who is long on 
action and long on endurance. I would 
, rather have a man who is long on re- 
liability and short on endurance and 
short on action than one who is long on 
endurance and long on action and short 
or reliability. One of the reasons why 
8 Many country boys come into the 
city and rob us city boys of jobs is be- 
cause they do not have so much ability 
but are long on reliability and develop 
ability as they go along. 

Q. Do you consider the heart a prin- 
cipal factor in selling? 

A. Yes; I consider the heart as a 


develop 


stronger pulling power than the intel- 
lect. 

Q. One of the 
salesman has to overcome is the mental 
condition on the part of the customer 


hardest obstacles a 


in regard to procrastination. Can you 
suggest some special quality in a sales- 
man to counteract that particular con- 
dition? 

A. Yes. Why most people put off 
action is because the salesman_ in- 
variably is not familiar with a closer. 
The average salesman doesn’t have a 
closer. He gives a good line of talk, 
but he doesn’t have what are called 
terminal facilities. 

In my work I first see a man and 
make an appointment with him. If he 
is a big man and I can’t see him I say 
to the stenographer, “Take this down. 
Tell him that a gentleman has called 
to find out whether he can make an ap- 
pointment with him, at which time he 
will give him a free sample of usable 
goods in the form of a private lecture 
on how to increase the individual earn- 
ing power of every person in his em- 
ploy.” This is so unusual, that if he 
doesn’t ask me to come in, | ask the 
stenographer to write as follows: “lI 
would like to find out whether | can 
make an appointment with you, at whica 
time I will give a free sample of how 
tc increase the earning power of every 
person in your employ. It will only 
take forty-five minutes.” I expect this 
tu make him go up in the air. “Forty- 
five minutes! | haven’t forty-five min- 
utes.” That gives me a chance to say 
this: “At the end of ten minutes if you 
are not interested I go. That is fair, 
isn’t it?” And invariably a man will 
say, “That is fair.” 

Then | come to my terminal facility. 
I pick out my own time. I say, “Is the 
norning or afternoon more convenient 
for you?” Iam not saying, “When can 
I see you?” because that gives a chance 
to procrastinate. “Is the morning or 
afternoon more convenient for you?” 
Invariably I never see him in the morn- 
ing. I say, “How will Thursday after- 
ncon do?” “Busy.” “How will Friday 
afternoon do?” “Busy, Friday.” I won't 
ask him Saturday because that is a 
short day. “How will Monday after- 
noon do?” Monday may be a busy day. 
“How will Tuesday afternoon at 3 
o'clock do?” And invariably, before he 
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Metropolitan Life Insurance Company 
Home Office Building 


THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
By the People 
For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 





The Company 





$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 











has a chance to say no, “All right, I 
wiil come to see you Tuesday afternoon 
at 3 o’clock.” I make a note of that. “I 
will be here at 3 o’clock promptly.” 
And I will say in ten years’ experience 
in this business I have never been late 
ounce. I am always there. I make a 
note of it so that he knows I will be 
there when he makes the appointment. 
When I start in, he says, “I am going 
to hold you to your ten minutes.” I say, 
“Tl expect you to tell me when to stop.” 
Probably he will say: “You can talk to 
me while I am signing these checks.” 
I say, “All right, but before I do that I 
Want to prove you can’t sign those 
cLecks and listen to my story. Can 
you say ‘Mary had a little lamb’ and 
write ‘My Country, ’Tis of Thee’ at the 
same time? You know them both. Can 
you do that?” And then I ask him 
another question: “Why aren’t you 
signing the checks now?” He doesn’t 
answer. I say, “The reason why you 
are not signing checks now is because 
now I have your undivided attention.” 
He lays down his pen and says, “Go 
on.” Usually I do go on—successfully. 

The Eastern Underwriter is indebted 
to “Salesmanship,” for this interesting 
questionnaire. 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 








For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET. NEW YORK, N.Y. 








OLD POLICYHOLDERS 





What An Agent of Mutual Life Insur- 
ance Company in New York City 
Has Done 


Two results will always be obtained 
from the persistent cultivation of old 
policyholders: first, new business will 
be secured; second, old business will 
be conserved. A _ striking illustration 
o! this ism is “Points,” published by 
the Mutual Life, by Maurice Dorman, 
one of the Company’s New York City 
agents. On Dec. 19, 1899, Mr. Dorman 
wrote a $2,000 policy on the life of a 
certain man in New York. Since then 
he has sold this same man eight other 
policies at different times, as follows: 


a a $3,000 
Se | a 
Se: Bee 650 
ee 900 
ene 3,000 
OC. EP, BOUG oo cicviscciccascceee SO 
SS eee 2,000 
Ps BR BOO bvsacedaisetvewi-xie daa -5,000 


Each one of these policies is still in 
force and through the _ policyholder’s 
influence his relatives and friends 
‘ave been repeatedly written. In com- 
renting on the case, Mr. Dorman says: 
“It pays the agent to see each one of 
his policyholders at least two or three 
times a year, and if there is any ad- 
ditional insurance to be written he will 
get it. The moral is—Win your policy- 
holder’s confidence and keep the other 
fellow from stepping in.” 





INSURANCE MEN TO MEET 


Hartford Selected for New England 
Underwriters’ Congress Early 
in June 


As a result of a recent conference 
held at Providence between John H. 
Thompson and James B. Moody, Jr., 
president and secretary respectively, of 
the Connecticut Life Underwriters’ As- 
scciation and other life insurance offi- 
cials it was decided te hold the New 
England Congress of Life Underwriters’ 
Associations in Hartford, Conn., early 
in June. More than 300 are expected to 
attend. Thomas W. Russell, chairman; 
Dwight G. Holbrook and Clayton W. 
Welles compose the committee in 
charge. 
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Fine Loan Record 
of John Hancock 


PRAISE FROM MASSACHUSETTS 
INSURANCE DEPARTMENT 


Exceedingly Small Number of Fore- 
closures and Almost Entire 
Lack of Losses 


The regular triennial examination Of 
the John Hancock Mutual Life Insur- 
ance Company of Boston as of Decem- 
ber 31, 1916, has just been completed 
by the Massachusetts Insurance De- 
partment and reveals steady progress 
on the part of the Company. Compared 
with the examination of December 31, 
1913, there is shown an increase of $39,- 
565,125.60 in admitted assets to $141,- 
542,204.93. Total liabilities now stand 
ai $133,487,937.96, compared with $97,- 
106,602.28 in 1913, while net surplus is 
now $8,054,266.97, an increase of $2,- 
93,789.92 or more than 50 per cent. The 
tetal income of the Company for 1916 
was $37,678,180.53 or more than 7% mil- 
lions increase over the year 1913. 

Accounting Methods Praiseworthy 

The standing of the Company is typi- 
fied more or less by the statement of 
the examiner with reference to the 
Company’s accounting methods, wherein 
he states: “Too much cannot be said in 
praise of the accounting system. The 
operation of the controlling accounts in 
use render the work of examination of 
the Company comparatively easy. Ex- 
ccpt for the actual inspection of assets, 
it can be said that the condition of the 
Company can be ascertained almost en- 
tirely from the accounts and records in 
the Auditor’s and Actuary Depart- 
ments.” 

The Company has increased its mort- 
guge loans on real estate to 14,142 ag- 
gregating $68,330,978.68, or an increase 
of over $20,000,000 in the past three 
years. Here, too, the ability of the Com- 
pany officials is shown for it is stated: 

“Tat great care is exercised in the 
selection and inspection of the Com- 
pany’s loans is evidenced by the exceed- 
ingly small number of foreclosures and 
almost entire lack of losses for many 
years. The home office force detailed 
to handle the vast number of loans and 
renewals is well organized and excel- 
lently supervised.” 

The Company also had outstanding 
Icans on 41,424 policies, amounting to 
$10,943,943—an increase of $3,341,196.77 
for the last three years. 

Company’s Liberal Attitude 
The liberal as well as equitable pol- 
icy of the Company in treating its pol- 
icynolders is shown very clearly in the 
plan for the equalization of benefits of 
industrial policies. Of this plan, the 
eXaminer says: 

“The directors of the Company on 
July 10, 1916, voted that policies issueu 
under the various minor tables of bene- 
fit in the Industrial Branch from its 
beginning in 1879 until December 31, 
1907, which were in force and on which 
the premiums are paid until June 30, 
1916, be treated and valued as whole 
life policies from issue, with premiums 
ceasing at age 75, upon the Standard 
Industrial Mortality Table of reserve, 
With interest at 3144 per cent. and fur- 
ther voted that the insurance benefits 
on all minor and adult policies iser 
in the Industrial Branch from its begin- 
ning in 1879 until December 31, 1907, 
which were in force on June 30, 1916, 
be and are hereby increased (wherever 
lower) to the amount established by the 
published tables of insurance benefits 
efiective January 1, 1908 for similar 
Classes, kinds and ages. 

: ‘In anticipation of the above step, the 
Company had carried in the 1914 state- 
ment a special reserve of $2,900,000 
Wich was increased in the 1915 state- 
ment to a special reserve of $4,400,000. 


According to the above vote, the Com- 
pany’s Actuary having calculated that 
the special reserve should be further 
increased to. $6,330,229, such sum was 
carried to the regular policy reserve. 
The addition to the amount of outstand- 
ing policies in force was $26,559,000. 

“By a vote of the directors in Decem- 
ber, 1916, the Executive Committee was 
authorized to set aside an amount for 
the ultimate permanent equalization of 
benefits on industrial policies on the 
basis of the so-called 1912 schedule of 
benefits. As the first step in such equal- 
ization, an amount of $300,000 has been 
set up in the 1916 weekly premium lia- 
bility. 

“Since Jan. 1, 1914, the Company has 
paid on all weekly premium claims in- 
curred subsequent to that date, on poli- 
cies issued prior to January 1, 1912, the 
same death benefits as are allowed un- 
der policies issued on and after January 
1, 1912, providing the amount for which 
the policy was originally issued is less 
than that given under the 1912 scale of 
benefits. The amount of liability car- 
ried by the Company is sufficient to 
care for the increased mortuary addi- 
tion on expected weekly « premium 
claims for the year 1917, which is 
shown in the 1916 statement to be 
$500,000. 

Welfare Work 

“Sensible of the advantage of securing 
the closest co-operation and good feel- 
ing on the part of its employes, the 
Company is alert to help its employes 
in every way possible and in that direc- 
tion recently has established a restau- 
rant in the Home Office Building, wit’ 
a charge of about half the cost of the 
service which has been found so accept- 
able to the employes of the Company 
that of a possible attendance of 923 daily 
the average ‘as been 850. Of its bene- 
fits, the examiner says, ‘On the one 
hand, there has been less sickness and 
a saving in money to the Company's 
employes virtually amounting to an in- 
crease in wages; on the other a saving 
in time to the Company and marked in- 
creases in the efficiency of its em- 


,” 


ployes’. 





THREE GREAT MONTHS 


Bristol General Agency Pays For 
$5,079,140 in First Quarter 
of the Year 





The John I. D. Bristol general agency 
of the Northwestern Mutual Life in 
New York City, paid for $1,725,800 of 
new business in January; $1,789,500 in 
February, and $1,563,840 in March, 
making a total for the three months of 
$5,079,140, an increase of 9.1 per cent. 
over the corresponding period of lasi 
year, : 

Mr. Bristol’s agency is the leader in 
New York City. Last year he paid for 
about $16,000,000, his nearest compett- 
tor paying for about $12,000,000. Mr. 
Bristol has worked up 40,000 prominent 
possible applicants in New York City, 
with daily allotment to agents of ten 
to twenty cases, for three minute inter- 
views. Payments of commissions are 
made only to agents representing the 
Bristol general agency and engaged in 
no other line of work. 

WITH COLUMBIAN NATIONAL 

Henry B. Fowler, for several years 
claim examiner in the accident de 
partment of the Fidelity & Casualty at 
its home office, and later with the 
Massachusetts Bonding and Insurance 
Company, has been appointed claim 
examiner for the accident department 
of the Columbian National Life Insur- 
ance Company at its home office in 
Boston. 





NOW SOUTHERN LIFE & HEALTH 

Effective April 2, the Southern Mu- 
tual Aid Association of Birmingham 
changed its name to Southern Life & 
Health Insurance Company. C. P. Orr 
continues as president of the institu- 
tion, with W. R. Lathrop secretary and 
treasurer. 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 








TAKES $1,000,000 GROUP POLICY 
More than $1,000,000 of life insurance 
las been presented to the employes of 
the Western Clock Co, The insurance 
is issued by the Equitable under the 
group insurance plan without medical 
examination. Sixteen hundred = em- 
ployes are affected, the insurance being 
in the form of one year’s wages to each 
employe, with a maximum of $3,000. 





R. G. SLIFER DEAD 
R. G. Slifer, general agent of the 
Equitable Life of Iowa, in Philadelphia, 
died on Monday morning. 


No Uniform Action 
on War Clauses 


(Continued from page 7.) 

naval clause to every policy we issue 
tc civilians. The form has already been 
approved by Insurance Departments, 
and gives us the right to charge an 
extra premium for war service. 

For the present and until further 
notice the Company will upon request 
from the insured grant the following 
permits for one year from date of 
policy: 

Free Permit——For military service in 
the Army within the continental con 
fines of the United States 

Permit—For overseas service in the 
Army and all Naval service $100 per 
$1,000 per annum. 

Aviation and submarine service will 
be continued according to the merits 
of any individual case which may be 
submitted. 

Red Cross and ambulance service ag 
well as Army medical corps anu 
hospital work will be treated on the 
same general lines, training and serv- 
ice in this country being free. 

The Aggregate Extras will in all 
cases be carried to a separate fund; 
and, if the amount of these extras 
should prove more than sufficient to 
meet the extra mortality caused either 
directly or indirectly by the war, a 
proportion of te extra premium paid 
will be refunded to continuing policies 
six months after the war is over. This 
seems to us to carry out the spirit of 
fair play and mutual protection which 
is inherent in a good life insurance 
company. 

For more permanent use we propose 
to reprint our policies in the near 
fvture and incorporate in them a five- 
year war clause, giving us the right to 
charge such extra premiums as may be 
thought necessary if the insured enter 


upon war service at any time during 
the first five years of his policy. 


Metropolitan Life 


A notice regarding war clauses to Be 
added to Metropolitan Life policies was 
sent out to superintendents of the Com- 
pany on Wednesday, as follows: 

Beginning April 16, 1917, all policies 
will contain restrictions as to military 
or naval service. An extra premium 
will be charged of $25 per $1,000 a year, 
calculated from the date of enlistment. 
The amount of insurance for those who 
contemplate enlistment or who are 
members of a military organization is 
limited to $2,000. Policies outstanding 
now have no restrictions whatever, and 
pay the same premium as heretofore. 





GREATEST 


ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 














FOUNDED 1865 


Unexcelled In Favorable Mortality 
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The Provident Life and Trust Company 
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THE FEDERAL ESTATE TAX LAW 
The Federal Estate Tax 
September 8, 1916, was amended by the 
Act of March 3, 1917. This amendment 
affects only the rate of tax on estates 
of decedents dying on or after March 
3. 1917. The Guaranty Trust Company 
of New York has valuable 
little booklet on the subject, giving the 
following foreword: 


Law of 


issued a 


law and the 


The net estate of every resident 
decedent and the net estate situated 
within the United States of every non- 
resident decedent dying on or after 


September 9, 1916, is subject to the pro- 
visions of the Federal Estate Tax Law 
end liable for the payment of the tax 
there »y imposed. 

The rate of tax varies according to 
tLe amount of the net estate and in- 
creases progressively from 1 cent. 
on estates of $50,000, to 10 per cent. on 
estates in excess of $5,000,000 of de- 
cedents dying prior to March 38, 1917, 
and from 1% per cent. on estates of 
$50,000 to 15 per cent. on estates in 
excess of $5,000,000 of decedents dying 
ou or after March 3, 1917. 

The following tables show the 
of tax, the amount of net estate, and 
the amount for which the estate is 
liable, j 

(1). Estates of decedents dying prior 


per 


rate 


to March 8, 1917: 

1% on first $50,000 $500 
2% “ next 100,000 2,000 
m= * 100,000 3,000 
= = 200,000 8,000 
—— = 550,000 27,500 
es - “ 1,000,000 60,000 
7@ ¢ © 1,000,000 70,000 
eE- * 1,000,000 80,000 
—S™ = 1,000,000 90,000 
10% “ all amounts in 


excess of $5,000,000 


(2). Estates of decedents dying on 
wv after March 3, 1917: 
1%% on first $50,000 $750 
3% “ next 100,000 3,000 
44% “ * 100,000 4,500 
6% vals 200,000 12,000 
bs, pleas 550,000 41,250 
9% “« — 1,000,000 = 90,000 
104% “ “ 1,000,000 105,000 
2% $“ 4,000,000 120,000 
134% “ “ 1,000,000 = 135,000 


amounts in 
excess of $5,000,000 


The figures given above are based 
upon a net estate; that is, an estate 
wich there have been deducted 
allowable deductions and, in the 
of an of a resident de- 
cedent, the specific exemption of $50,- 
000. 


15% “ all 


fiom 
the 


case 


estate 


Net estate subject to tax is deter- 
mined by deducting certain items from 
the gross estate of the decedent. 


The gross estate, as defined by the 
statute, includes: 

1. All property, real 
tangible or intangible, coming into the 


or personal, 


kands of the executor or other in 
charge of the estate, which property 
vould be subject to charges against 


the estate, expenses of administration, 
and distribution to the heirs or legatees; 

2. Property transferred without valu- 
able consideration in contemplation of 


cr intended to take effect at or after 
acath; 

3. Decedent’s share in money or 
property owned by decedent jointly 


with others in entirety, unless it can be 
shown that such interest was never 
owned by the decedent. 

In determining the 
resident decedents the 
ductions from gross estate are allowed: 


of 
de- 


net estate 


following 


Funeral expenses. 
Administration expenses. 


Claims against the estate. 

npaid mortgages. 

Losses not compensated by insurance, 
Support of dependents during the settlement 
of the estate. 

Other charges allowed by the laws of 


the jurisdiction under which estate is ad 


ministered, 

In addition to 
exemption 
the 


the above deductions, 
of $50,000 is al- 
resident de 


a specific 
lowed to estates of 
cedents. 

The above items, except the specific 
exemption of $50,000, may also be de 
ducted the value of that part of 
the gross estate of a de- 
ccdent. which, at the time of his death, 
is situated in the United States, in such 
proportion as the value of such part 
bears to the value of the gross estate, 
such non-resi- 


from 
non-resident 


wherever situated, of 
dent decedent, 

For example: a non-resident 
leaving a total estate of $200,000, of 
which $100,000 is represented by prop- 
erty in the United States. The total 
expenses of the estate under the items 
erumerated above as deductions amount 
to $20,000. The estate would, there- 
fcre, be allowed to deduct that propor. 
tion of $20,000, which $100,000, the 
value of the estate in the United States, 
bears to $200,000, the total value of the 
estate, i. one-half of the total ex- 
penses amounting to a deduction of $10,- 
000. This estate would accordingly be 
taxed on $100,000, the value of the estate 
in the United States, less $10,000, the 
total deductions allowed, i. e., $90,000. 

Within thirty days after qualifying 
or after coming into possession of any 
property of a decedent, an executor or 

coming into the posses- 
estate must give written 
effect to the Collector of 


dies 


e., 


other person 
sion of an 
1.otice to that 
Internal Revenue. 

A return of the estate, on 
by the regulations of the 


Form 706, 


as provided 
Treasury Department, must be made 
by the executor or other person com- 


ing into the possession of the estate: 
(1) in the case of a resident decedent, 
if the estate is subject to tax or if the 
gross estate at the time of the death of 
the decedent exceeds $60,000, and 
(2) in the case of the estate of a non- 
resident, if any part of the gross estate 
is situated in the United States, regard- 
iess of amount. 

This return, if the decedent was a 
resident of the United States, shall be 
fied with the Collector of Internal 
Revenue for the district in which the 
decedent was domiciled; if the de- 
codent was a non-resident, it shall be 








THE HUMAN SIDE OF INSURANCE 











JAMES MARSHALL 


James Marshall, of Willard S. Brown 
& Co., president of the Insurance 
Society of New York and of the New 
Yerk Fire Insurance Exchange, is a 
prominent figure in the civic life of 
South Orange, N. J., where he is presi- 


dent of the local board of education 
and for several years ‘Sas taken an 
active interest in political as well as 


educational affairs. His vocation, how- 
ever, is education and he is one of the 
fathers of the educational addresses of 
the Insurance Society of New York. 
Mr. Marshall was one of the five men 
who organized the Insurance Society, 
the idea of which originated with Robert 
P. Barbour, general agent of the North 
LGritish & Mercantile, then with the 
Greenwich Fire. The others were, A. 
M. Thorburn, agency secretary of the 








filed with the Collector of Internal 
Revenue for the district in which the 
£i0ss estate of the decedent is situateu 
in the United States, or, if such estate 
within the United States is situated in 
raore than one district, it shall be filed 
with the Collector of Internal Revenue, 
at Baltimore, Maryland. 

The tax is due year 
cedent’s death, and, except 
valid will of a testator provides other- 
wise, must be paid from the principal 
cf the estate, by the executors or ad- 
distribution is 
discount at 


after de- 
where a 


one 


nenistrators, before 
made to beneficiaries. <A 
the rate of 5 per cent. annum is 
allowed if payment is prior to 
the time the tax is due. . if the tax is 
rot paid within ninety days after it is 


per 
made 


due, a penalty at the rate of 10 per 
cent. per annum from the date of de- 
cedent’s death is added. If, however, 


failure to pay the tax when it is due 
results from inability to settle the es- 
tate because of necessary litigation or 
other unavoidable delay, the penalty 
will be assessed at the rate of 6 per 
cent. per annum from the date of 
death. Unpaid taxes are a lien against 
the estate for ten years and may be 
recovered by court proceedings to sub- 
ject the property of the decedent to 
sale under judgment or decree of thé 
court, 


Sun; John M. Whiton, retired, formerly 
of Whiton & Merges; F. H. Douglas, 
formerly secretary of the North River, 
and Mr. Barbour. 

Mr. Marshall has been vice-president, 
chairman of the executive committee, 
and is now president of the Insurance 
Society. 

Mr. Marshall started his fire insur- 
ance career with the Manufacturers and 
Traders Insurance Co., of New York, 
and after several years’ apprenticeship 
with that company, Le went with the 
Palatine, of London, in 1893. Several 
years later, he joined the agency of 
Burke & Brown and when Burke & 
biown became Willard S. Brown & 
Co., in 1904, he became a member of 
the firm. 

* + a” 

Alfred J. Hodson, recently superin- 
tendent of the agency and _ business 
extension departments of the New York 
branch office of the Aetna, has taken 
charge of the business extension divi- 
sion‘of the metropolitan branch office 
of the Fidelity & Casualty at 92 William 
street. Mr. Hodson started with the 
Frankfort General under F. G. Vorse. 
Subsequently he joined the staff of the 
Empire State Surety as assistant to 
the president, later becoming vice 
president. When the Empire State re- 
insured its casualty lines in the United 
States Casualty, Mr. Hodson continued 
with the latter. He left the United 
States Casualty to go with the Aetna 
in 1912. Mr, Hodson’s experience coy- 
ers a period of nineteen years, during all 
of which time he has been working 
successfully as a producer of new 
business and in the handling of broker 
age business. 

* * * 

James F. Atkinson, of the Northwest- 
ern Mutual Life in Brooklyn, was tend 
ered a dinner by the agency staff, at 
the Crescent Athletic Club in honor of 
his 83rd birthday. Mr. Atkinson is 
one of the oldest life insurance agents 
in the business. He started in 1881 
as an agent for the Provident Life & 
Trust, resigning in 1883 to become 
special agent for the Northwestern 
Mutual Life at Chicago. Two years 
later he was appointed general agent 
for Brooklyn and Long Island, which 
position he has held thirty-two years. 
In Honor of the occasion he was pre- 
sented with fifty-three applications for 
new business. 

a * * 

Percy B. Dutton, of Rochester, State 
manager of the Georgia Home, while 
visiting Rhodes Browne, of Columbus, 
Ga., recently, was asked to address the 
Farraca class at the First Baptist 
Church, of that city. In reporting his 
remarks, a Columbus newspaper said: 
“The visitor’s little talk was heard with 
a great deal of interest, especially that 
pertion devoted to the method of at- 
tracting the young man to the Sunday 
School.” 

* * * 

Claude W. Fairchild, the new Colo- 
rado Insurance Commissioner, is thirty- 
eight years old, and for years has been 
a successful breeder and_ raiser of 


cattle. In 1913 and 1914 he was private 
secretary to Governor Ammons of 
Colorado, who is president of the 
Farmers’ Life Insurance Company of 


Colorado. 


A * * 
Charles Gurney, executive of the Boy 
Scouts of Wilmington, Del., has _ re- 
signed from the Scouts to devote his 


full time to the general agency of the 
Scranton Life Insurance Company. 


+ * ca 
Louis C. Breed, special agent of the 
National of Hartford for eastern New 
York ‘State, was in New York On 


Wednesday. 
* + o* 
Artemas R. Roberts, president of the 
Amicable Life, of Texas, is spending 
a few weeks in New York City. 
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Court Interprets 
“Solicit or Place 


PROTECTION WHERE COMPANY 
IS LICENSED 


” 


Wisconsin Court Decides Expression 
Means Both Soliciting and Placing 
of Insurance 


Wisconsin has an insurance law, Sec- 
tion 1919-f reading in part, as follows: 
“Any company or person who shall 
‘solicit or place insurance’ in a fire in- 
surance company not authorized to do 
business in this State shall, in the 
event of a failure of the insurer to pay 
any claim or loss within the policy 
issued, be liable to the insured for the 
amount thereof that such company 
would have been liable.” 

In October, 1914, George Case bought 
certain property from J. P. Thern & 
Company, of New London, but desired 
only $2,000 insurance instead of $3,500 
which was carried in two policies, one 
for $2,009 in the German Fire Under- 
writers, and one for $1,500 in another 
company. By agreement, arrangements 
were made through a man named 
Meany, who was then acting for his 
son who had secured the original $3,- 
500 of insurance, to have the old 
policies surrendered, premiums  ad- 
justed, and a new policy for $2,000 
issued and delivered to Case, who then 
was to pay the balance required on the 
premium. This arrangement was made 
by Meany with a Chicago broker, who 
represented these unlicensed com- 
panies. Policy was issued and when 
the fire occurred the question as to 
who was liable for the amount of the 
insurance arose. The court determined 
under the Wisconsin law that Meany 
placed this insurance with an _ un- 
licensed company which would have 
been liable but nevertheless refused to 
pay the loss under Section 1919-f of 
the law. The lower court gave Case 
judgment and this court holds the 
lower court was right in so doing ani 
further holds that that part of the 
Wisconsin insurance law reading, “any 
company or person who shall ‘solicit 
or place insurance’” should be read as 
“any company or person who _ shall 
‘solicit and place insurance’.” 

This law is aimed to protect those 
who have had their insurance placed 
with an unauthorized company which 
refuses to pay a loss and which has 
not complied with the requirements of 
this law regulating insurance com- 
panies. 

Case v. Meany. Supreme Court of 
Wisconsin. Decided Feb. 13, 1917. Re- 
ported in 161 N. W. 363. 


FARM CO-OPERATIVES 


Total Income and Disbursements in 
New York State During 1916— 
Insurance in Force 


The town and county co-operative fire 
insurance associations—advance  pre- 
mium—had a total income in New York 
State last year of $849,429; and dis- 
bursements amounted to $855,288. The 
county assessment companies had a 
total income of $1,459,704, and disburse- 
ments of $1,456,249; the town assess- 
ment companies had a total income of 
$135,203; disbursements of $178,446. 
The total insurance in force of the ad- 
vance premium companies is $152,144,- 
772; of the county assessment com- 
panies, $341,881,998; of the town as- 
sessment companies, $58,916,274. 





COMMISSIONERS’ MEETING 


Many Subjects Up for Discussion at 
Des Moines on April 
17 and 18 


The meeting of the insurance com- 
missioners at the Hotel Chamberlain 
in Des Moines on April 17 and 18, will 
consider many interesting questions. 
There is much unfinished business. Of 
considerable importance are the fol- 
lowing subjects which will be up for 
consideration: 

Fire insurance reserves; special de- 
posits; premiums earned but lost on 
policies issued on credit; resolution on 
production cost of casualty and surety 
business; sub-committee on uniform 
law for fidelity and surety companies; 
uniform bill for organization and opera- 
tion of live stock insurance companies; 
Federal supervision; as to whether a 
subsidiary or operating company is a 
proper plan for managing insuranc2 
companies; sub-committee on reciprocal 
underwriters; sub-committee on _ per- 
sons, etc., contracting to furnish in 
formation in regard to insurance; 
special deposit States; national govern- 
ment as preferred creditor. 

Also, clearing committee for rulings 
on standard provisions in life policies; 
new mortality table; fire insurance 
rates, expenses; trust deeds foreign in- 
surance companies; standard form 
policy sick benefit companies; standard 
table for valuation of compensation 
claims. 


TALKS IN WATERTOWN 
W. S. Lemmon, one of the authors of 
the L. & L. Rating System, recently ad- 
dressed the Fire Insurance Study Club, 
of Watertown, N. Y., on insurance 
rates. 





NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$641,341.77 

iwkewn -» - -230,513.29 
300,000.00 

63,479.83 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 1870 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


Reserve 
| Capital 
| Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY. UNDER AN EXPERIENCED MANAGEMENT 


FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. | 


MORGAN G. BULKELEY, President 





Cash Capital ° ‘ 


Statement January 1, 


1917 


$1,000,000.00 











Assets . ° ° ° 2,748,832.19 
Liabilities (Except Capital) - - 1,039,977.81 
Surplus to Policyholders . ° 1,708,854.38 
AFFILIATED WITH 
AETNA LIFE INSURANCE COMPANY | 


THE /ETNA ACCIDENT AND LIABILITY CO. 











BRITISH BOMBARDMENT LOSSES 





Business Was So Profitable It is Now 
Being Written Through the Govern- 
ment, Says R. N. M. M. Pearce 

In reply to a query from The Eastern 
Underwriter as to the experience of 
the British companies in the writing of 
bombardment insurance, R. N. M. M. 
Pearce, of Edye & Co., London, who 
came from England last week, said that 
the business had been so profitable the 
Government had taken it over and all 
companies were now writing it for the 
Government. He said there had only 
been one or two serious losses and that 
the total losses were infinitesmal in 
comparison to the amount of bombard 
ment premiums that have been col 
lected. The British bombardment poli 
cies include coverage against losses 
from airplanes as well as from ships. 





JOINS NIAGARA FIRE 


W. S. Mays Appointed Automobile 
Underwriter, Effective May 1— 
Formerly With Royal 


Whitefoord S. Mays who, for the 
past four years, has been in the employ 
of the Royal Insurance Company at its 
Scuthern Department offices, at Atlanta, 

automobile underwriter, will, on May 
1 join the Niagara Fire Insurance Com 
pony in a similar capacity Mr. May 
is particularly well-known throughout 
the Southern field, as he has served the 
Southern Automobile Underwriters’ 
Conference as cretary since it or 
ganization 

Coming into the busines as a 
graduate of Vanderbilt University, at 
Nushville, Tennessee, in 1911, he enter 
ed the casualty brane’ as a clerk, and 
later on, became a traveling auditor, 
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Calls 12 O’clock Noon 
in Policies | Antiquated 


COMMENT BY FIRE BROKERS’ 
ASS’N. OF NEW YORK 


Can See No Valid Reason for Contin- 
uance of Present Noon Hour 
Provision 
The Fire Brokers’ Association of New 
York is disappointed that the new 
standard fire policy form does not 
change the 12 o’clock noon date in the 
provision telling when the policy takes 
effect. The “Bulletin,” of the Brokers’ 
Association has this to say on tie 

subject: 

“Let us assume, for instance, a mer- 
chant desiring to insure his stock at, say, 
10 o'clock a, m. The policy says that it 
takes effect at.12 o’clock a.m. If the mer- 
chant is insured between the hours of 
10 and 12, under this legalized form of 
binder, and the section of the law pro- 
vides that the insurance ¢cOMmpany must 
make a pro rata charge for all the time 
that the insurance is binding— is it the 
intention to charge an extra premium 
for the insurance from 10 v’clock to 12 
o'clock? Or let us assume that a mer 
chant secures insurance on his  prop- 
erty, say, at 5 p. m. Must the insur 
ance company make an allowance on a 
premium for the difference in time be- 
tween 12 o’clock noon and 5 p. m.? 
Asks for a Valid Argument in Favor of 

Noon Hour 

“We do not believe tat such action 
would be taken in either case, neither 
dad: we believe that there is a possibility 
of any injustice to the insurance com- 
panies or any complication in the trans- 
action of their business, if the hour at 
which the standard policy takes effect 
is at any time previous to the custom 
ary opening ‘our for transacting busi- 
ness at any locality; in this city it is 
usually 9 a. m. Perhaps some town in 
the country, where the farmers are 
anxious to get through with their busi 
ness, it may be 6 a. m. We should be 
very glad indeed to have any insur- 
arce company manager, or the Insur- 
ance Superintendent Simself, state any 
vulid reason for the continuance of the 


present antiquated hour of 12 o'clock 
noon, 
“Last January we addressed an ap- 


peal to about fifty managers of the lead. 
ing companies throughout the country, 
the closing paragraph of which read as 
follows: ‘Il would very much appreciate 
it if you would go over these papers; 
and if there is, in your mind, any objec. 
tion to such action by the Legislatures, 
would you be kind enough to let me 
have an expression of your opinion on 
the matter?’ 

“To these letters we received about 
five replies. Two of them, one from 
the president of a company and the 
other from a manager, whose judgment 
I do not believe any insurance company 
would criticize, stated that they could 
see no Objections to changing the hour 
to 12.01 a. m. The other three or four 
evaded a direct answer. A further 
personal appeal was made to two of the 
leading managers in, this country, with- 
out result, which inclines us to believe 
that the large body of insurance man- 
agers are not at liberty to express an 
individual opinion adverse with present 
ru'es and regulations of the Union. Has 
the insuring public any hope for favor- 
able consideration, to an appeal for 
action in their interest, even if the 
appeal is not adverse to any other in- 
terest?” 





NEW U. & O. FORM 





24-Hour Day—Net Profits Earned in 
New Location are 
Deducted 





One of the active companies on Wil- 
liam street has a new use and occu- 
pancy form that is meeting with favor 
from local agents. It follows: 

It is understood and agreed that the 


term “use and occupancy,” as herein 
used, shall be construed to mean net 
profits, general maintenance to the 
extent of taxes, heating and lighting; 
and legal liability of assured for royal- 
ties and salaries and wages of employes 
under contract, as follows: 

The conditions of this contract of 
insurance are that if, by fire occurring 
during the period of time above named, 
said buildings or equipment contained 
therein, or either of them or any par, 
thereof, shall be destroyed or so dam- 
aged by fire as to entirely prevent 
operating or carrying on the business 
of the assured, this company shall be 
liable for actual loss sustained under 
terms of the preceding paragraph, at a 
rate not exceeding $...... per day for 
each working day of such prevention; 
and if, by fire occurring during the 
period of time above named, the ability 
to operate or carry on the business of 
the assured be impaired but not de- 
stroyed, then this company shall be 
liable for actual loss sustained in such 
proportion of a sum not exceeding 
per day as the net profits so 
impaired bear to the full daily average 
net profits, it being understood aad 
agreed that for the purpose of this in- 
surance the average daily net profits 
for the twelve months next preceding 
date of fire will be considered the full 
daily average net profits. 

It is understood and agreed that, in 
the event of the assured continuing 
business (in whole or in part) at some 
other location during the time occu- 


‘p'ed in repairing or reconstructing the 


build-:ngs, additions or equipment named 
herein, the net profits earned at the 
new location shall be deducted from 
the amount which under the terms of 
this policy would otherwise be recover- 
able by the assured, 

It is understood and agreed that, in 
the event of loss, the compensation 
shall commence on date of such loss, 
and cover such time (not limited by 
the date of expiration of this policy) 
as may, with the exercise of due dili- 
gence and dispatch, be necessary to 
place the premises in condition to re- 
sume operations; loss to this company, 
however, in no case to exceed the 
amount named herein. 

It is understood and agreed that the 
word “day,” or “working day,” as used 
in this contract, shall be held to cover 
a period of twenty-four (24) hours. 


NEWSPAPER LOSS CONTROVERSY 

An application for an umpire in order 
that an agreement may be reached 
between the Plattsburg Republican 
Company and the insurance companies 


interested in the matters, has been 
asked for in the Supreme Court ai 
Plattsburg, N. Y. In a fire that oc- 


curred in the office of the “Republican,” 
a newspaper, one of the machines the 
cause of the controversy, was destroyed. 
The Republican Company claimed that 
the press was a total loss, while the 
insurance companies claim a loss to 
the machine of one-third its value. 


Asks Florida Agent to 
Take Own Medicine 


NAULTY’S SNAPPY LETTER TO 
ST. AUGUSTINE MAN 








“New Jersey Agents Not in Business 
For Our Health,” Says 
Newark Man 





In Florida there is a resident agents’ 
law which prohibits payment of com- 
missions to those not bona fide resi- 
dents of the State. In view of this 
fact the following correspondence be- 
tween William S. Naulty, vice-pres:dent 
of Jos. M. Byrne & Co., Newark, and 
W. W. Snow, representing a number of 
fire insurancé companies in St. Augus- 
tine, Fla., is interesting: 

Newark, April 3, 1917. 
Mr. W. W. Snow, 

St. Augustine, Fla. 

Dear Sir: We are in receipt of your 
favor informing us that you have re- 
newed policy No. 3149, Hartford Fire 
Insurance Company, Antoinette Jack- 
son, expiring April 7th, and that upon 
receipt of the premium $20, you will 
forward policy to us. 

We beg to advise, that you need not 
go to this trouble. We agents in New 
Jersey are not in business for our 
health, nor for the pleasure of signing 
insurance policies or for receiving them 
from those fortunate fellows that hap- 
pen to be domiciled in Florida, but who 


are so proud of their climate and posi- 
tion, that they cannot give any of their 
commission to any one not a resident 
of the State. Therefore, we will have 
to get along without the Florida agents 
until the millennium happens and every 
State has similar laws. 

JOS. M. BYRNE CoO., W. S. Naulty. 

St. Augustine, Fla., April 5, 1917. 

W. 8. Naulty, Newark. 

Ah, cheer up, William. Why the 
gloom? Come to Florida and get a 
little sunshine in your soul. W. W. S. 





CONFESSES TO ARSON 

Confession that he set a fire which 
on Saturday night damaged to the ex- 
tent of $30,000, the factory of the J. B. 
Gruman Company, makers of druggists’ 
sundries, Newark ‘was obtained from 
George Kueber, ‘by detectives of 
Newark police headquarters, aczord- 
ing to the officers. He said that he 
lad been drinking heavily and that 
the desire to see a big fire came to him. 
He walked into the factory, where he 
had been employed, and used a match 
to ignite a pile of paper near a desk 
in the office, according to the state- 
ment attributed to him. 

Kueber was released from the State 
prison at Trenton about a year. ago, 
having served a five-year sentence for 
setting a fire in which Sis own brother 
lest his life. 


NO LEGISLATION 
The New Jersey Legislature ad- 
journed without passing any fire insur- 
ance measures of consequence. 





Assets ...... 
Liabilities ..... 





Nord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 
STATEMENT JANUARY I, 1916 
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UNITED STATES BR/ NCH 

123 WILLIAM ST., NEW YORK 

J. H. LENEHAN, 

AGENTS WANTED IN PRINCIPAL CITIES AND TOWNS 


$2,063,315 
922,699 
1,140,616 


United States Manager 








CRUM & FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 

Potomac Ins. Co., Washington, D.C. 
National Lumber Ins. Co., Buffalo, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 














— 


GENERAL 


OF PARIS 


FRED. S. JAMES 
GEO. W. BLOSSOM 
W. A. BLODGETT 


ASSURANCE CO. 


FIRE 


BRITISH DOMINIONS 


GENERAL INS. CO., Ltd. 


OF LONDON 


FRED. S. JAMES & CO. 


United States Managers 


123 WILLIAM STREET, NEW YORK 





URBAINE 


FIRE INSURANCE CO. 


NEW YORK CITY 


The North River Ins. Co., N. Y. 

Union Fire Ins. Co. Buffalo, N. Y. 

Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco, California 





OF PARIS 






Cc. B. G. GAILLARD 
Assistant Manager 
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_ Promotions Made by 
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the Home Insurance Co. — 


Henry J. Ferris and Wilfred Kurth Elected Secretaries; 
John A. Campbell, George A. Clarke and William 5 
L. Dennis Assistant Secretaries 


MMA LCC 
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Md TEEPE ELLE 


The Home, which has one of the best, 
cne of the strongest and one of the 
most loyal organizations in the fire in- 
surance business, has made a number 
of promotions. The new officers have 
won these promotions on their merits, 
have had long service with the Com- 
pany—in one case since 1863—and are 
popular with the local agency corps. 

Two new. secretaries have been 
elected—Henry J. Ferris, who was as- 
sistant secretary, and Wilfred Kurth, 
who was supervisor of the Pacific 
Coast and the foreign departments. 

Mr. Ferris is what is known in the 
Home Insurance Company as a Gold 


4 





HENRY J. FERRIS 


Medal Man, i. e., he has seen more than 
fifty years’ service with the Company. 
There are a number of such men, more 
than half a dozen in the agency force 
itself.. When Mr. Ferris went to work 
for the Home he was nineteen years 
old. Charles J. Martin was president 
of the Company, the offices of which 





WILFRED KURTH 


then were at Broadway and Cedar 
street. Mr. Ferris started with the 
local department and there he remained 
ever since. It is doubtful if there is a 
man in the city who has as intimate 


an acquaintance with the twists and 
turns of the local fire insurance situa- 
tion as it has passed in review during 





Copyright 1917, Oliver Lippincott. 
WILLIAM L. DENNIS 

the past half century. When he joined 

the Home there were three men in the 

local department; now there are more 
than thirty-five. 

Wilfred Kurth is one of the few un- 

derwriters in this country who are 

posted on international insurance con- 
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What we have proven to 
stahd ready to prove to you. 


: Willing to be? 
VERY GOOD Fire Insurance 


_ UNION— 
Pog a today ? 
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WN: 
If they HAVE been convinced — why shouldn't you be 


ditions. He is as familiar with insur- 
ance conditions in Panama, Mexico, 
Central America and many other parts 
of the world as some men are with 
New England or the Middle Depart- 
ment, In addition he has a compre- 
hensive knowledge and experience with 
underwriting conditions in this country, 
particularly regarding the Pacific Coast. 
Mr. Kurth began his insurance career 
with the Scottish Union & National, 
having charge of the Canadian depart- 
ment when he left to go with the Home 
in January, 1902. 

Three new assistant secretaries have 
been elected: George A. Clarke, State 
agent New 


for New Jersey, suburban 





GEORGE A. CLARKE 

York and Delaware; John A. Campbell, 
supervisor of the Western department, 
and William L. Dennis, supervisor of 
the Southern department. All are young 
men, hard, conscientious workers and 
exceedingly talented, 

Mr. Clarke has been an active figure 


Fe abe 
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several thousand Agents we ry 









Our contention is that the NATIONAL UNION isa {4 


Company — we’ve been ad- 


- vertising it as such —- nothing more nor nothing less. * 
"We believe when when we say “GOOD” we have said cy 
enough, considering the fact that theNATIONAL UNION has | {Aj 


Ample capital and resources, © ka 

Capable and efficient management, ia 

Strong directorate, — . ; oe 
| Splendid line facilities, oi 
| Excellent service, + 
An honorable loss paying record, | @ 
bj A high sense of justice, a) 
| Up-to-date methods, ry 
I 


High grade field men, va 
A large, loyal, energetic Agency force, +4 

In fact, what does a real Agent desire that the & 
NATIONAL UNION doesn’t have ? | ia 


' You may be able to get along without the NATIONAL iv 
but not so well — and if not so well — why not : 
| g 


° 


in insurance circles almost from boy- 
hood, as he became a partner in the 
John A. Whitner local agency, Atlanta, 
when extremely young, the firm being 
known as Whitner & Clarke. He then 
went with S. Y. Tupper, of the old 
Southeastern Tariff Association, later 
becoming stamping clerk of the associa- 
tion at Norfolk. When Mr. Tupper 
became manager of the Queen in the 
South Mr. Clarke went with his office. 
In 1900 Mr. Clarke came to New York 
with the Imperial, of which he was 
underwriter until the Imperial with- 
drew from the country. In June, 1902, 
Mr. Clarke joined the forces of the 
Home, as assistant to C. A. Ludlum, 
then chief of the Eastern division. In 
July, 1903, Mr. Clarke was made State 
agent of the Home in New Jersey, sub- 
urban New York and Delaware. 

John A. Campbell, after going to 
school in New Jersey, began work for 
the Home as a mail clerk, and he has 
served that Company with ability in 
many capacities and in many depart- 
ments. He was made supervisor of the 
Western department some years ago. 
Because Mr. Campbell did not have a 
photograph of any kind it was impos- 
s ble to secure one to use in this article. 

William L. Dennis had a long ex- 
perience in the Southeast before com 
ing to New York. He began his insur- 
ance career in the Southern department 
of the Insurance Company of North 
America, of which the late Captain E 
S. Gay was manager. His first job was 
an office boy; and eventually he became 
an examiner, and a very good one. In 
the fall of 1902 Mr. Dennis came to 
New York as an examiner in the South- 
ern depirtment. Several years ago he 
was made supervisor of the Southern 
department. For some time he has 
been secretary of the Southern Tornado 
Insurance Association. He is studious, 
industrious and efficient. 

The full list of officers follows: 

Elbridge G. Snow, president; Fred 
eric C. Buswell, Clarence A. Ludlum, 
vice-presidents; Charles L. Tyner, vice- 
president and secretary; Areunah M. 
Burtis, Henry J. Ferris, Wilfred Kurth, 
secretaries; Howard P. Moore, Vincent 
P. Wyatt, John A. Campbell, George A 
Clarke, William L. Dennis, assistant 
secretaries. 


NATIONAL JERSEY CHANGES 


I’. L. Armstrong Has Jurisdiction Over 
Entire State—L. C. Post to 
Assist Him 


Commencing May 1 Mr. F. L. Arm 
strong, who for the past year has been 
serving the National of Hartford as 
special agent for Southern New Jersey 
will assume juri-diction over the entire 
State of New Jersey as special agent 
for the National and allied interests 
the Colonial Fire Underwriters and the 
Mechanics’ and Traders’'—thus taking 
over in addition to the territory origi 
nally placed in his care the portion of 
Northern New Jersey heretofore super 
vised by Special Agent Thompson, who 
leaves the National as of May 1. 

Prior to joining the National Mr 
Armstrong was actively identified with 
the Atlee Brown Schedule Rating Office 
in the capacity of general superintend 
ent. He is regarded as one of the most 
efficient and popular special agents in 
New Jersey and the action of the Na 
tional in placing him in full charge of 
the entire State will meet with the 
unqualified approval of the New Jersey 
agents of the National and its affili 
ated interests. 








To assist Mr. Armstrong the National 
has appointed L. C. Post, who hitherto 
has been in charge of the insurance 
department of the Fish & Marvin local 
agency at Princeton, N. J. Mr. Post 
in addition to his local agency experi 
ence has had a technical training at 
Pratt Institute, Brooklyn, and in educa 
tion and personality is well qualified to 
serve as a running mate to Mr. Arm- 
strong. He will make his headquarters 
with Mr. Armstrong at Newark. 
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CART BEFORE THE HORSE 


Secretary Potter, State Association Tells 
City Officials, How to Frame Rate 
Request 


Ralph G. Potter, secretary of the Un- 
New York 


State, has written one of his character- 


derwriters’ Association of 


istic letters to the Village Clerk, of 
Nunda, N. Y. That place wants a rate 
reduction, and after a meeting of its 
board, wrote a letter to that effect to 
the State association. Here is part of 
Mr. Potter’s reply: 


“The question is asked: ‘What is nec- 
essary to secure Class A rating?’ This 
is a question which is often asked us 
by villages and the idea seems primar- 
ily to secure reduction jin insurance 
rates. May we suggest, however, that 
this manner of approaching the propo- 
sition would seem to be ‘putting the 
cart before the horse.’ What the people 
in any village desire of course is proper 
protection as the loss in any large fire 
is never entirely covered by insurance 


so we would respectlully suggest that 
the matter be approached by asking: 


‘What is the best way to improve the 
protection of Nunda?’ and the reduction 
in rate will easily follow. 

‘We wish to congratulate the village 
on the earnest and enthusiastic desire 
for improvement which was apparent at 
the meeting above referred to, and also 
thank you for giving us the opportunity 
to confer with you in this matter.” 


TURNER ON ANNEXES 
Says It’s None of His Business What 
Companies Agents Choose to 
Represent ‘ 
Paul Turner, the plain-speaking presi 
dent of the Detroit National, has written 
the following letter to the “American 
\gency Bulletin”: 
| notice in copy of the “Bulletin” 
of March 20th, you publish my query 
which you Save headed as follows: 


‘Says. Agents Should Cease Rep- 
resenting Annexes.’ 

I don’t believe you will find any- 
thing in my query that says that, 


and I will be very glad to have you 
correct the heading in your next 
issue, 

It is certainly not my intention to 
attempt to tell the agents in this 
country what they should represent 
and what they should not, for that 
is none of my business. Neither 
is it any of my business if com- 
panies choose to run “Annexes.” 

What excites my curiosity is, 
why certain people continue to rep- 


resent institutions which they, not 
1], claim are injurious to their in- 
terests. 

If you will set me right by cor- 


recting your heading, I will be very 
much obliged, especially as I claim 
to do‘what | think to be proper my- 
self, 1am perfectly willing to accord 
every other man in the world, the 
same privilege. 

FIGURING U. AND O. RATES 
Western Man Shows How It’s Done on 
Public Utility; Room for 

Improvement 
for use and occupaney were 
William H. Gartside, a 


Rates 
discussed by 


Chicago insurance examiner, in a re- 
cont talk. he said in part: 

“The question of rate I will n%t at- 
tempt to discuss at length. Efforts are 


row being directed toward the prepara- 


tion of a schedule that can be applied 
lo use and occupaney insurance in 
(mething like a scientific manner. Un- 
dev the present ule of making the !U. 


and O.” rate the same as the building 
rate, with the highest credit for co-in- 
surance, it can easily be shown that in 
some cases the result is a lowering of 
the rate as the liability increases. For 


6éxample, assume we have a foundry 
and machine shop operated by electric 
power, current being furnished by the 
traction company. ‘U. and O,’ insur- 
ance is carried on these two buildings, 
the traction company’s power house, 
which furnishes the electricity, not be- 
We figure 


ing included in the cover. 
the rate as follows: 

Value of foundry, $10,000; rate with 
9( per cent. clause, 1 per cent.; prem- 
ium, $100. 

Value of machine shop, $20,000; rate 


with 90 per cent. clause, 8) cents; 
premium, $160. 

Total, $30,000; average rate, .866; 
premium, $260. 

“U. and O.,” $50,000; average rate, 


466; premium, $433. 

“The traction company discontinues 
selling electric current to outsiders, or 
for other reasons discontinues its serv- 
The assured builds a power house 
construction and in- 
We now figure 


ice. 
of incombustible 
cludes it in the cover. 
the rate as follows: 

Value of foundry, $10,000; rate, 1 per 
cent.; premium, $100. 

Value of machine shop, $20,000; rate, 
80 cents; premium, $160. 

Value of power house, $5,000; rate, 25 
cents; premium, $12.59. 

Total, $35,000; average 
premium, $272.50. 

“U. and O.” insurance, $50,000; aver- 
age rate, .778; prenium, $389. 

“From this it will be seen that the 
present method of figuring ‘U. and O,’ 
rates is far from scientific.” 


rate, .778; 


BOMBARDMENT BILL PASSED 


Amendment to Permit Writing of Riot, 
Insurrection and Commotion 
Insurance Approved 


The bill to permit the writing o, 
bombardment insurance was passed by 
beth the House of Representatives and 
the Senate on Tuesday and signed by 
the Governor on Tuesday night. It was 
regarded as a patriotic measure and 
was given immediate attention. 

The committee from the Explosion 
Conference composed of Howard P. 
Moore, of the Home, chairman of the 
var and insurrection rider committee; 
A. C. Hegeman, chairman of the law 
and legislative committee of the Fire 
rokers’ Association; C. R. Perkins, of 
the North British & Mercantile, and 
Kdward T. Mostert, of Weed & 
Kennedy, presented to the Insurance 
Department an amendment to the bom- 
beurdment bill permitting the companies 
to write riot, insurrection, commotion, 
elc., coverage, The Department ap- 
proved of the amendment and before 
the committee left Albany, the bill had 
been drafted and presented to a mem- 


ber of the Senate for introduction. 
HEADS TWO COMPANIES 
W. R. Hedge Succeeds Ransom B. 


Fuller as President of the Boston 
and Old Colony 


At a meeting of the board of direc- 
tors of the Boston and Old Colony In- 
surance Companies held on Wednes- 
day, W. R. Hedge, vice-president, was 
elected president of the two companies, 
succeeding the late Ransom B. Fuller. 





IN FAVOR OF FIRST NATIONAL 





Frederick E. Pierce Had Sued to 
Recover $15,000 as Office 


Manager 
The District Court of Appeals has 
affirmed the judgment of the District 





WM. B. CLARK, President 





“The Leading FIRE INSURANCE Company of America” 
_-. 








Supreme court, which found in favor of 
tie First National Fire and the Com- 
mercial Fire in a suit to recover $15,- 
600 for three years’ services as office 
manager of the two corporations, 
brought by Frederick E. Pierce. The 
opinion was rendered by Justice Robb. 

Pierce alleged a breach of contract, 
declaring that he was employed for 
three years from January 1, 1914. He 
asserted that he was discharged by the 
First National, July 8, 1914, and by the 
Commercial, August 31, 1914. 

The agreement as to employment 
was merely verbal, the companies con- 
tended, and was made by an official 
who it was claimed was without author- 
ity to bind the corporations. 


JOINS PAIGE OFFICE 

Joseph Krischker, for twenty years 
secretary and general manager of I. 
Tannenbaum & Son, and for the past 
year and a half an independent broker, 
identified himself with the New York 
office of John C. Paige & Co. this week 
as vice-president and general manager. 


NO ACTION ON LICENSE BILL 

The Fire Brokers’ Association has 
decided to Jet the law takes its course 
with the Artingey Bill increasing the 
brokerage license fee to $50 in cities 
of over 1,000,000 population and $25 in 
other cities. 


WHEELER A SUICIDE 
Charles D. Wheeler, of the insurance 
agency of John C. Paige & Co., Boston, 


committed suicide at his home in 
Brookline, Mass., by shooting himself 
through the heart on Monday. 


rO ADDRESS ALBANY FIELD CLUB 


Kk. R. Hardy, of the New York Fire 
Insurance Exchange, is to address the 
Albany Field Club at its meeting on 


April 20. 

APPOINTS W. H. KENZEL CO. 

The William H. Kenzel Co. has been 
appointed agents of the Mechanics In- 
surance Co., of Philadelphia, for 
Brooklyn. 

The percentage of unknown 
fires last year was the lowest in 
history of Maine—15.88 per cent. 


cause 
the 





An office with an established Agency 
Plant in Eastern Pennsylvania could 
use two good Fire Insurance Companies. 
Address “PENNSYLVANIA” 
Care of The Eastern Underwriter 
105 William Street, New York, N. Y. 








H. KRAMER 
ADJUSTER 
FOR INSURANCE COMPANIES 
105 William Street, New York City 











38-40 Clinton St., Newark, N. J. 





WALTER F. ERRICKSON 


Representing 
THE GERMANIA FIRE INS. CO. 
For Automobiles 
Special facilities for out-of-town business. 


95 William St., New York 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 

R. EMORY WARFIELD, President 

FRED. A. HUBBARD, ‘Vice-President 


E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAEN, General Agents 
Metropolitan District 
two WILLIAM STREET, NEW YORK 








WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


(Fire, Tornado, Ocean Marine 
and Inland Marine Insurance) 
UNITED STATES BRANCH 

January 1,917 “ 

| een ee $3,329,177.7A 

Surplus in United States...... 1,478,531,90 
Total Losses Paid in United 
States From 1874 to 1916, 

er ee 41,657,814.31 

W. R. BROCK, President 
W. B. MEIKLE. Vice-Pres. & Gen. Man. 








““STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 
(LTD., OF LONDON) 


Organized 1836 


Entered United States 1876 
Losses Paid - - - $105,000,000 
Losses Paid in U. S. - $38,000,000 


Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 











The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 
OVER PLANTS IN ACTUAL 
SERVICE 
GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, M.1SS. 


AGENCIES 
§708 Grand Central Terminal, 
448 John Hancock Building, 
1216 Lytton Building, 
335 Wabash Building, 
915 Postal Building, 


1500 


New York 
Boston, Mass 
Chicago, I] 
Pittsburgh, Pa 

San Francisco, (al 


304 Central Building, Seattle, Wash 
Utica Fire Alarm Telegraph Co., 

Utica, N. Y 
Northern Electric Company Limited 


Montreal, Canada 
General Fire Appliances Co., Lid., 
Johannesburg, South Africa 
Colonial Trading Co., Ancon: 
Canal Zone, 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 


Pan nea 
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BROKERS ACTIVITIES 








R. Henry Depew on 
Functions of Brokers 


WITH BEST TYPE 
BUSINESS EXPERTS 


RANKS OF 


Student of Business—Takes a Slap at 
One Type of Local Fire Insur- 
ance Agent 


HENRY DEPEW 


By R 
of Abm. S. See and Depew 
What is insurance and what service 
aoes it perform for the world in gen- 
eral? 
Ideas differ according to the make- 


Some think that the 
provide a 


up of the person: 


jusurance companies ready 


cash market for buildings, stocks, etc., 
not wanted by the owners and’ for 
which no real customer can be found, 
ard in order that they may take full 
advantage of their opportunities they 
Suve an annual fire sale. Then, there 
are others who, while not going this 
fir, feel that they have been cheated 
out of their just dues if they do not 
collect back in losses at least ten to 
tuenty times the amounts they - have 
paid in premiums; or if they recover 
only the amount lost, in the event of 
a fire or other casualty. I have de- 
tected the note of sorrow in the voice 
of more than one good churchman 
vhen he said he “had just gotten 
epoug’ to cover his loss’”-—forgetting 
that that was all the companies. prom- 


ised to do for him. 

Insurance the Greatest of Benefactors 
But the great majority of people have 

the correct idea regarding insurance 

and consider it, as it is, the greatest 

benefactor of the age. This may seem 


like a broad statement, but it is true, 
nevertheless. 

What philanthropie institution, or 
group of them, or all combined, has 
accomplished the good that insurance 
has? The hospital, you say? A grand 
institution, relieving the sufferings of 
thousands and taking care of those 
urable, through poverty, to care for 
themselves. But insurance makes _ it 


unnecessary for hundreds of thousands 
te depend upon the hospitals. 


And then with fire insurance: Pass- 
ing over the individual homes that 
have been rebuilt and refurnished by 
insurance money; the small and great 
merchants and manufacturers who 
have been kept from bankruptcy by 
their policies; the restoration of Pater- 
son, Chelsea, Salem, Baltimore and 
scores of other places destroyed Or 
partly destroyed by the fire fiend 
where would San Francisco be to-day 
if the insurance companies had not 
poured thyee hundred million dollars 
into her coffers regardless, to a very 
large extent, of whether the losses 
were the result of the earthquake or 
the fire? 


Is there any other business in the 
world that would have passed through 
such a terrific experience with so lit- 
tle scandal and such few failures? 

Insurance Basis of Credit 

A merchant complained to me 
that he had never had a fire and 
people would be better off if 
seved their money instead of 
fer insurance. I asked him if he had 
ever stopped to consider that, regard- 
less of whether he needed to carry in- 
surance or not, Le would not dare sell 
to his customers if they did not carry 
ii—that insurance was the foundation 
of credit and that without it business 
would cease. He hadn’t thougit of that 
and he guessec | was right. 

The Agent 

In order to handle the 
companies have established 
over the country. In the 
these men, as a rule, are 
surance men and _ usually 
the business of insurance, but from 
the companies’ standpoint In the 
small places insurance is often taken 
or as a side line by a man who can- 
not make a living in real estate or the 


once 

that 
they 
paying 


business the 
agents all 
large cities 
trained in- 
understand 


law or from selling hardware, dry 
gcods, meats or groceries. 

To entrust many of these men wit’ 
the selling of insurance policies is 
little short of.a crime. They know 
nothing more about the intricacies of 
the profession than did the country- 
man who went into a law office and 
slayed a week and afterwards said he 


was “durned sorry he learned the pbusi- 
ress.” 

They can write up a policy upon 
forms furnished by the companies and 
containing all of the companies’ re 
strictions, but whether the assured is 
properly protected they know not. And 
wken the loss comes and, as often hap- 
pens, the assured cannot collect, no re- 
sponsibility rests upon them because 
they were the agents of the company, 
and in the event of a dispute they must 
side with the company, as it is the 
company they represent. 

And even in the large cities the 
agents are dominated by the compan- 
ies and subject to the restrictions of 
the rating and = other’ ass0ciations 
viich control their actions, as are the 
azents in the small places. 

This being the cave they 
resent the assured and this is where 
the broker comes in, and | will show 
why his services are an absolute neces 


cannot rep 


sity to the assured. 

While Chicago, Boston. Philadelphia 
and a few other places have brokers, 
the great majority are agents or 
broker agents—that is, they try to 
represent both parties, but without 


success, far as the assured are con- 


cerned, 
It is 


as 
New York City that the 
broker has been developed to the 
greatest degree, and a certain numbef 
Nave raised the business to the dignity 


in 


of a profession. Of the eight or ten 
thousand holding certificates as brok- 
ers, only a limited number have 
reached this plane, which is the case 


in the legal, medical or any other pro- 
fession. 


The brokers who have attained this 


distinction are the ones who spare no 
thought, labor or expense to thorough- 
ly equip themselves and their offices to 


understand and handle the intricate 
problems of insurance. 
Constant study of the forms of con- 


tract and the effect of the various pol- 
ity conditions and restrictions in the 
event of loss has so trained thei; 
minds that they are better able to pass 
upon questions of insurance than are 
any lawyers except, possibly, a few 
who have made a special study of in 
surance, and they, even, are often glad 
tc obtain advice from brokers—though 
they never pay for it. 

In addition to this, a properly 
equipped office maintains a staff of 
trained engineers and inspectors who 
are constantly studying the problems 
o: fire prevention, making inspections 
of plants and suggesting and having 
carried out, improvements which will 
reduce the hazard of fire and thereby 
the cost of insurance. 

In addition to this the broker is con- 
stantly improving the form of cover 
age and making policy contracts so 
iron-clad that escape from payment of 
a loss, in whole or in part, is impos- 


sible—a condition often not secured by 
the agent, not through intentional neg 
lect, but from lack of knowledge and 


because he represents the company and 
not the assured. 

New forms of coverage are presented 
by the brokers, thereby securing great 
er immunity from loss. 

* * * 


Cleveland and Mercantile Floaters 


The governing committee of the 
Cleveland Fire Insurance Exchange at 
a meeting held April 2 adopted the 
following resolution: 

“The governing committee of the 


Cleveland Fire Insurance Exchange, on 
behalf of said Exchange approves and 
endorses the resolution adopted by the 
mid-year conference of the National 
Association of Insurance Agents held at 
Washington in February, 1917, relative 
to the overhead writing of mercantile 
floaters, and especially urges the presi 
dent of the National Association to ap 


point a committee to confer with the 
companies with a view to correcting 
this evil.” 

Resolutions have also been adopted 
by the following boards approving the 
action taken by the National Associa 
tion opposing the further use of the 
mercantile floater as a method of over 
head writing: St. Louis, Mo.: Roches 
ter, N. Y.; Providence, R. I.; Portland, 


Me.; Sandusky, O 


+ + . 


Meet in Brooklyn 
A meeting of the Brooklyn Insurance 
Brokers’ Assn. was held last night at 
the Imperial Hotel, Brooklyn, for the 
purpose of discussing a bill recently in 


troduced in the legislature, increasing 
the fire license fee to $50 a year 
Albert H. Butler, president of the as 
sociation, presided. The members were 
unanimous in their opposition to the 
proposed change in the rate and said 
that they would make every effort to 
defeat it. A meet'ng of the executive 
committee was held on Monday when 


it was decided to call a special meeting 
and letters were to every member 
of the association asking them to take 


immediate action 
4 * * 


sent 


Warner Sugar Risk 
Clarence T trickett recently 
$7.500,009 fire insurance on the 
of the Warner Sugar Refining Co 
policies were written for 5 years 


Placed 
placed 
plants 

The 
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CAPITAL, $4,000,000 


Insurance Company of 


NORTH AMERICA 


FIRE, MARINE, AUTOMOBILE, Rent, Leasehold, Tornado, Explosion, 
Use and Occupancy, Sprinkler Leakage, Travelers’ Baggage, Parcel Post 


The Oldest American Stock Insurance Company 


125th Anniversary 


PHILADELPHIA 
ASSETS OVER $23,000,000 








Capital Stock, All Cash 


serve, Legal Standard.. a 


National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1917, to New York Insurance Department 


LIABILITIES 
Funds Reserve to Meet All Liabilities, Re-Insurance Re- 


Unsettled Losses and Other Claims 
Net Surplus over Canital and Liabilities 


Total assets January 1, 1917 
H. A. Smith, President Fr. 1), Layton, 
G. H. Tryon, Secretary S. T. Maxwel 


SURPLUS TO POLICY HOLDERS, . ad 


$2.000,000.00 


9,912,715.84 
.» 1,878,398.32 
+ 3,743,747.60 


TUR oe eee $17,534,861.76 

Ass't Sec'y F. B. Seymour, Treas 

l, Ass’t Sec’y ( B. Roulet, Gen. Agt. 
$5,743,747.60 











Fire 





Rent Automobile 


holders’ Surplus. 


Home Office: 80 MAIDEN LANE, NEW YORK 


CONTINENTAL FIRE INSURANCE CO. 


OF NEW YORK 
HENRY EVANS, President 


Profits Tornado Sprinkler Leakage Use and Occupancy Explosion 


Always a leader among the big companies, it is now strenger than ever, as it has the Largest Capital and Largest Policy- 
It has gained this position through 64 years of continuous square dealing with 


its agents and policyholders and constructive management. 


CONTINENTAL Commands Confidence 


Branch Offices: CHICAGO, MONTREAL and SAN FRANCISCO 
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Wilson’s German Com- 
pany Proclamation 





PERMITTED TO CONTINUE TRANS- 
ACTION OF BUSINESS 


Statement By Superintendent Phillips 
—No Assets to Be Used for Benefit 
of Enemies 


President Wilson has issued the fol- 
lowing proclamation with reference to 
the German insurance companies: 


Whereas, certain insurance companies incor- 
porated under the laws of the German Empire 
have been admitted to transact the business 
of insurance in various States of the United 
States by means of separate United States 
branches, established pursuant to the laws of 
such States, and are now engaged in business 
under the supervision of the insurance depart 
ments thereof, with assets in the United States 
deposited with insurance departments, or in 
the hands of resident trustees, citizens of the 
United States, for the protection of all policy- 
holders within the United States, and, 

Whereas, the interests of the citizens of the 
United States in the protection afforded by 
such insurance are of great magnitude, so that 
it is deemed to be important that the agencies 
of such companies in the United States be 
permitted to continue in ‘business, 

Now, Therefore, 1, Woodrow Wilson, Pres 
ident of the United States of America, by 
virtue of the powers vested in me as_ such, 
hereby declare and proclaim that such branch 
establishments of German insurance companies, 
now engaged in the transaction of business in 
the United States pursuant to the laws of 
the several States, are hereby authorized and 
permitted to continue the transaction of their 
business in accordance with the laws of such 
State in the same manner and to the same 
extent as though a state of war did not now 
exist, 

Provided, However, that all funds of such 
establishments, now in the possession of their 
managers or agents, or which shall hereafter 
come into their possession, shall be subject to 
such rules and regulations concerning the pay 
ment and disposition thereof as shall be pre 
scribed by the insurance supervising officials 
of the State in which the principal office of 
such establishment in the United States is 
located, but in no event shall any funds be 
longing to or held for the benefit of such com- 
panies be transacted outside of the United 
States nor be used as the basis for the estab 
lishment, directly or indirectly, of any credit 
within or outside of the United States, to or 
for the benefit or use of the enemy or any 
of his allies without the permission of this 
Government, 

In Witness Whereof, I have hereunto set 
my hand and caused the seal of the United 
States to be affixed, 

Done at the City of Washington, this sixth 
day of April, in the year of our Lord, one 
thousand nine hundred and seventeen, and of 
the Independence of the United States the one 
hundred and forty-first. 

WOODROW WILSON, President. 


Superintendent of Insurance Jesse S. 
Phillips issued the following  state- 
ment regarding the status of German 
insurance companies: 


In view of the proclamation of the President 
issued this afternoon, German insurance com 
panies admitted in this State will be per- 
mitted to continue the transaction of business 
the same as if a state of war did not exist 
between this country and Germany, provided 
such companies meet the capital and deposit 
requirements of our statute and maintain the 
statutory reserves. 

In accordance with the proclamation, rules 
and regulations, will be prescribed to require 
the managers of such companies to keep in 
the United States all of the assets now or 
which may hereafter come into their possession 
for the benefit of American policyholders. I 
am not prepared to state the precise rules and 
regulations which may be adopted by this de- 
partment, except to say they will be sufficient 
to prevent any portion of the assets being used 
for the benefit of the enemy or any of its 
allies. 

, William B. Ellison, when spoken to 
regarding the seizure of the funds of 
German insurance and_ re-insurance 
eccempanies in this country, said: 

If such a_ proposition involved only the 
German Government now apparently at war 
with us, there might be some possible excuse 
for such action; but even under such cir- 
cumstances I fail absolutely to see any real 
reason for such a drastic procedure. 





B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. Telephones 2404-5-6-1758-1090 John 
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LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 
307 FOURTH AVENUE PITTSBURGH, PA. 











heir government at Berlin; and it seems “1 
e that ¢ ought not to forget, even in such 

posal rege ll the fact that our German-Amer- SCHAEFER & SHEVLIN 

ican population compares at least favorably 2 LIBERTY STREET GENERAL AGENTS NEW YORK, ¥. Y. 


with that of any other element of our people. 
It is my hope that the German Government Representing 


_ : . aged sl porta oD wt = DUBUQUE FIRE AND MARINE INSURANCE co. 


rights as a nation; and in my mind, when Excellent Facilities for Handling Suburban and Out Of Town Business 
that time arrives we should, so far as possible, Phone: John 2312 


be able to resume the pleasant relations that 





have so long existed between the German 





people and our own, with as little cause as 
possible for resentment. 

There is, however, a very material reason ry 
why the German companies should not be 
climinated from this field, and that is the 








quite apparent lack of our precast, inguring A pital * ’ 
facilities. These facilities should he broac fl ti emesis . 
amt rather than veabelated, and the lack of of Watertown. 4. Seastes 10 Pellepboiaese NSN: 2739 ish oe 


them, for years past, has led to a flood of in 


surance in unadmitted and = ofttimes  illegiti- F. F. BUELL, Troy, N. , om Special Agent eoccccces NEW YORK STATE 
sae 5. sin nc taceeaeet E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 


Furthermore, the funds in question now stand 


Dn ng i oe Gee —_ GEORGE SHAW, 116 Milk St., Boston, Special Agent.. NEW ENGLAND 
; : F. L. GILPIN, JR., 422 Walnut St., Phila., Special Agent. MIDDLE DEPT. 


afraid that our own people will suffer greatly. 
So long as these companies are compelled to 





keep on deposit sufficient funds to meet their 





obligations in this country, and those funds 
should be kept readily available for such pur- 
poses, I see no real reason at this time for, 
nor do T believe that our people will be ben- E F F | { N D E I ! 
efited, by their seizure. +. ” 

Of course no one will claim that the assets 
of the German companies should be permitted 123 WILLIAM STREET Telephone John 2330 NEW YORK CITY 
to find their way back to Germany, pending 
what .I hope will be a brief period of friction Representing 


between the two countries, but I am of the 
opinion that these companies should not be 
wiken saul of ths market so long as their ex | THE SCOTTISH UNION & NATIONAL 


tection of our own citizens. For the United States and Canada 


The action of the English Government, un- 


der substantially similar circumstances, is like 

i othe “oO li ions hz xis betwee 4 

Allies and Germany, and furnish oo gpl THE YORKSHIRE INSURANCE CO., LTD. 
ood 3 “nit ro idance. Our situatic 2. 
seems to be’ radically different from that of For the United States and Cuba 
the Allies in that we appear to be at war 





to protect our own interests, that have seem- 





ingly been violated by the German Govern- 
ment, and we are not concerned with many 
of the phases of the war that pertain to the 

European countries now engaged in it. I do WILLIAM c. SCHEIDE & Co., Inc. 
rot believe that this Government would be 
warranted in entering into treaties such as ARTFORD. 

the Allies have made among themselves; and H ° sf CONN. 
we are certainly not so situated, that we > 

should permit ourselves to be prevented. from Re-Insurance in All Branches 
entering into a separate peace with Germany, 
should the further violation of our rights be 








terminated, 





commcncUT smeseuaveen Caledonian Insurance Co. of Scotland 


In Connecticut rules were suspended FOUNDED 1805 
> conor in order to rush through “ THE OLDEST SCOTTISH INSURANCE OFFICE” 
a bill permitting bombardment. ” 

The Connecticut House has approved UNITED STATES HEAD OFFICE 
: bill incorporating the Mattatuck Fire Caledonian Building, 50-52 Pine Street, New York 
nsurance Company, Waterbury, with 
capital stock of $200,000. CHAS. H. POST, U. - Mgr. Bho bo ti oh Asst. U. S. Mgr. 

lp ene eng EW YOR TY O 
Golden Hill Building, 59 John Street, New York 





GOODRICH TIRE FLOATER 








Iowa agents call the attention of the 


“American Agency Bulletin” to the fact NSURANCE COMPANY, LTD., 
that floaters are being ened i: that THE YORKSHIR ' OOF YORK, ENGLAND 





ident ‘Wilson, we are disposed tetdraw gone State on the local stocks of the B. F. RSTAPLIONED 12030 
distinction between the German people and Goodrich Company of Akron, Ohio. The “Yorkshire” is the Bbont and a - vo be gem Fire Companies not here- 
tofore represented in the Unite tates 
. &. ANCH 
7 * Frank & Du Bois, United States Managers Ernest B. Boyd, Underwriting Manager 
HUMBOLDT FIRE INSURANCE Co., Pittsburgh, Pa. Harry F. Wanvig, Branch Gacsetery . Frank B. Martin, Supt. of Rapeasies 
TEUTONIA FIRE INSURANCE, CO., Pittsburgh, Pa. slow Yerk. Life Yniusasee cad Pree en On ances he 82 Well Ot. Now Yoek 
>" 7 ew Yor! e Insurance an eo, U. S. ee, No. .. New 
CAPITAL FIRE INSURANCE CO., Concord, N. H. DEPARTMENTS—METROPOLITAN, Willard S. Brown & Co., Managers, New York, 


N. Y.; CAROLINA-VIRGINIA, Harry R. Bush, Manager, Greensboro, N. C.; 


NEW YORK STATE DEPARTMENT SOUTHEASTERN, Dargan, Turner & Pattillo, Managers, Atlanta, Ga.; LOUIS- 








IANA and MISSISSIPPI, Jas. B. Ross, Manager, New Orleans, La,; Resistan 


PERCY B. DUTTON, Manager, Rochester, N. Y. OOAST, Jas. C. Johnston, Manager, J. K. Hamilton and MoClure Kelly, Assistan 


Managers, San Francisco, Cal. 
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Accident Companies 


Confer on War Risk 


CHANGE OF OCCUPATION CLAUSE 
REDUCES LIABILITY 





May Formulate Agreement Excluding 
Military Service Under New Poli- 
cies as in Mexican Situation 





Home office officials of the casualty 
companies held numerous conferences 
this week in an effort to properly adapt 
the accident-health contracts to war 
conditions. It is said that the Aetna, 
Travelers and other companies will col- 
laborate in any action in this direction. 

The New York City offices of the 
Companies have been in receipt of many 
inquiries from brokers and assureds as 
to how the existing policies covered and 
what action had been taken in regard 
to new business. As no cOmpany to 
the time of this paper’s going to press 
has taken any action, it has been nec- 
essary for them to rely strictly on the 
terms of the contract. 

Practically no company has written 
any new policies on men who have en- 
listed or who intend to enlist. They 
have been waiting until some definite 
action has been taken. 

The position taken by many accident- 
health men in describing the coverage 
of an old policy is that it is governed 


by the change of occupation clause 
which reads as follows: 
“This policy includes the endorse- 


ments and attached papers if any, and 
contains the entire contract of insur- 
ance except as it may be modified by 
the company’s classification of risks and 
premium rates in the event that the in- 
sured is injured after having changed 
his occupation to one classified by the 
company as more hazardous than that 
stated in the policy, or while he is doing 
any act or thing pertaining to any occu- 
pation so classified, except ordinary du- 
ties about his residence or ‘while en- 
gaged in recreation, in which event the 
company will pay only such portion of 
the indemnities provided in the policy 
as the premium paid would have pur- 
chased at the rate but within the limits 
so fixed by the company for such more 
huzardous occupation.” 

As the above is a standard provision, 
it applies to the policies of all compa- 
nies. Under the manuals of most com- 
panies, the limit of liability for a sol- 
dier doing field duty is $500 principal) 
sum and, at the rate of $5 per $1,000, 
2.50 per week of weekly indemnity. 

The Preferred Accident and the Fi- 
delity and Casualty have also taken up 
the problem of meeting the situation 
and it is expected that some action will 
be taken by the large writers of acci- 
dent business in the course of the next 
few days which will be followed by all 
companies. 

One plan that has been proposed is to 
draw up an agreement for the assured 
to sign to the effect that he does not 
intend to engage’ in any military action 
aid that doing so voids the policy. This 
plan was adopted by many of the com- 
panies during the recent Mexican activ- 
ity of the militia. 


PHOENIX INDEMNITY 


Company Incorporated Under Arizona 
Laws With $500,000 Capital and 
Surplus—To Write All Lines 





The Phoenix Indemnity Company has 
been incorporated under the Arizona 
law and has been licensed to do a 


$500,000 
amount. 

The Phoenix is ready to start writing 
business immediately and plans to enter 
the neighboring States to Arizona and 
work East gradually, eventualiy enter- 
ing New York State. It is rumored 
that Eastern capitalists are the backers 
of the Company. 


and the surplus is a like 





CARETAKER GARAGE SERVANT 





Court Holds Insured Can Recover in 
Stolen Car Case—Decided in 
New York 


A peculiar case involving theft of an 
automobile has just been decided in 
New York. A motor car was stolen 
from a garage owned by a corporation 
of which insured was president. The 
caretaker of the garage was implicated 
in the theft. The company defended 
on the ground that the property was 
in the charge of the caretaker who was 
in the service of the insured. 

The court refused to relieve it from 
liability on that ground holding that 
the caretaker was the servant of the 
gurage company and not of the insured. 
It also held that the policy covered al) 
lcss or damage resulting from the theft, 
and, that, therefore, the insured should 
heve recovery for the loss occasioned 
to him by reason of the fact that the 
automobile was a total loss by reason 
of a collision occurring while in the 
possession of the party illegally taking 
it—Callahan vs. London & Lancas‘iire 
Fire Ins. Co., 163 N. Y. S. 322. 


D. OF C. CASUALTY DATA 


Premiums $796,010; Gross Losses 
$247,971—Commercial National 
Leads; Travelers Second 


Below will be a table showing the 
premiums received and gross losses 
paid by casualty and surety companies 


in the District of Columbia’ during 
1916: 

Gross Losses 

Gross Paid Less 

Premiums Ke-insur 
Received ance 
Aetna Life (A. & L.)...... $35,806 $12,059 
Aetna Accident & Liability..17,809 6,436 
American Automobile ...... 18,001 2,230 
American Indemnity ....... 4,908 115 
Brotherhood Accident ...... 953 450 
Commercial National, D. C. 96,282 41,966 
Commercial Casualty .... 7,532 2,550 
Commonwealth Casualty .. 1,152 ...... 
Continental Casualty ...... 45,037 10,679 
Equitable Accident ........ 1,282 838 
Federal Casualty ........... 259 87 
Fidelity & Casualty ........ 62,400 18,295 
Fidelity & Deposit ......... 59,532 36,148 
Georgia Casualty ......-..++ 11,087 5,035 
Globe Indemnity .........++ 14,516 3,886 
Great. Eastern Casualty.... 12,171 2,724 
Home Plate Glass, D. C... 7,314 1,914 
Hartford Acci. & Ind....... 4,004 190 
Hartford Steam Boiler...... 2,022 175 
Lontion & Lane. Ind........ ' ae 
Lloyds Plate Glass......... 693 208 
Loyal Protective ........... 302 317 
Maryland Casualty ....... 24,702 7,812 
Massachusetts Accident .... 4,247 3,299 
Massachusetts Bonding -» 30,205 11,223 
Metropolitan Casualty ..... 2,612 949 
National Casualty ......... 830 145 
National Surety .......+++++ es usceseen 
New Amsterdam Casualty... 6,905 3,092 
N. J. Fidelity & Plate Glass 6,187 1,099 
New York Plate Glass..... 3,965 1,601 





Accident 
Health Automobile 
Plate Glass 
Burglary Liability 








Fidelity 
Contract 

Public Official 

Depository 


FIDELITY & DEPOSIT CO. 


OF MARYLAND 


BALTIMORE 


Judicial 


Bonds 








North American Accident.. 14,078 
Peerless Casualty pica 1,795 
Preferred Accident .. ..» 20,700 
Prudential Casualty ewe Je 
Royal Indemnity ee | 
Southern Surety ... seccan, Se 
Standard Accident ; 17,670 
Travelers Indemnity ....... 9,421 
TRAVOICER «cic cove cues cesses 64,666 
United States Casualty.... 13,435 
United States Fid. & Guar. 43,747 
FOREIG 

Employers Liability ssss0, See 
Frankfort General 16,219 
General Accident 15,974 
Ocean Accident -» 12,018 
Zurich General ksaxcewageh!| See 

Total Se vvecsscvecssees $796,016 


DULY AUTHORIZED AGENT 


—_ ACCIDENT RE-INSURANCE 

5,087 seams a 

a Dee A. Stoker, Chicago, Specialist on 

5,129 Subject, Gives His Views—Dis- 

S631 cusses Catastrophe Hazard 

7478 papain 

1,593 D. A. Stoker, of Chicago, who is now 

1.697 a re-insurance underwriter, has re- 

3,758 cently delivered some interesting ob- 

2136 servations on the subject of accident 

195 re-insurance, catastrophe hazard, etc. 
$247,971 He said in part: 


ACCIDENT RE-INSURANCE 


Early last year my contract with the acci 

dent department of a Chicago life company 

s 3 terminated except as to renewals This left 
Interesting Construction of Phrase By me with a splendid income and nothing to do 
Supreme Judicial Court of It appenres that no oae in the United ~~ 

was specializing on accident re-insurance, prob 

Massachusetts ibly ie to the fact that most men who knew 

— ~ the business preferred to hase their probable 

Lamontagne vs. Standard Life and profits on their own underwriting I am it 


Accident Insurance Company, Supreme 


formed that the largest American 
shows little or no underwriting profit 


“oer ' Bi . . R . - 1 
Judic ial ( ourt of Massachuss tts, 115 N, My first year’s experience convinced 
KE. 244. Decided March 1, 1917. the problem could be so solved as 


“Its duly authorized agent.” is some- 
times a matter of considerable doubt 
and yet is of the greatest importance 


real benefit to all concerned, 
Most of my re-insurance treaties to 


these allow the re-insured company 


in determining the liability of the in- more than it retains. Most carriers 


surance company as in the 


Lamontagne vs. Standard Life and Acci- 


dent Insurance Company. 


admitted that he did not send notice to tield 


the home office, but 
one, Audet who, within three 
days after the accident, 
notice, proper in 
owner’s report” 


Lamontagne had 


form, as a 
which was left with | 


or four pany can afford to pay It is super 


prepared a. say that I do this very thing. 


“team EXCESS RE-INSURANCE. 


Audet and accepted by him as a notice and excess re-insurance are commor 


within the requirements of the policy 
court was 
whether or not Audet was a “duly au- 
thorized agent” within the meaning of 
Company 


The question before the 


the policy. The Insurance 


denied liability on the ground 
received no notice and that notice to jt}, 


vocabulary of the accident field, but 
as my service became more clastic 


two classes of coverage furnished by 
io date so far as I have learned) by 
that it suming a proportionate part of all 1 
indemnities covered by 


account 


me that 
to be of 
date ap 


ply to principal sum benefits only and most of 


to cede 
can get 


case of @ fair distribution on all the benefits except 
principal sum losses and by making their net 

retention of principal sum low, they guard 
Lanontagne against the greatest hazard in the accident 
In order ‘to render the desired service, 

it 18 necessary to accept re-insurance auto 

matically and at a premium the ceding com- 


fluous to 


am not sure that the terms re-insurance 


1 to the 
inasmuch 


and r 


found a demand for a different service, I be 
gan to use these two terms to distinguish the 


me (and 
me only 


I use the term re-insurance to designate as 


osses on 


re-insurance and 


Audet was not notice toa “duly author- the term excess re-insurance to designate as 
suming the loss above a net retention on any 


ized agent.” 


The evidence tended to show 


2 risk, Example:—Re-insurance of $5,006 
that (9 Principal sum provides for the 


Audet was employed by the insurance of one-half of any principal sum loss 


ecmpany and was authorized to counter- 
sign, issue the policy and receive 
premium to be forwarded to the home 


office less his commission, as 
having a general 
which authorized him to 


assignments and 
proper 


fers and 
everything to the 
out of all 


that Audet was clothed 
powers, it followed that 


was justified in assuming that notice to 


Audet would be sufficient 


peny’s “duly authorized agent.” 


agent’s commission ‘such a loss 
transact a 
general liability insurance business, to 
sign contracts and to approve 


arrying 
business of the company. 
In view of the fact that the jury found 
with 


compliance = hy, 
to the condition of the policy providing 
that notice must be given to the com- 


such risk whether the claim be paid i 


while excess re-insurar 


the compromised 
provides for the payment to the ced 
well as pany ot the excess over $5,000 on any 
re-insurance of course, would amount 
etc., et 


company and because of the very low 

peals very strongly to some accident 
managers. 

CATASTROPHE HAZARD 

While I am developing a plan in 

trophe hazard as it may be applied to 


trans- 
to do 


these 


dent insurance My favorite catastro 
ird begins at $25,000 and extends to 
excess of which over 
sured; although the 
$25,000 but may be any 

in fact any larger amount 


insurance, the service I offer at the 
Lamontagne time ipplies to casualty lines other tl 


) of $10, 
payment 

on any 
n full or 


ice) 0 60over 


$5,000 on a principal sum loss of $10,000 (gross) 


ing com 


loss. If 


were compromised for $6,000 the 


to $1,000, 


excess re-insurance, of course, is 
furnished at a much lower cost to the ceding 


cost ap 
company 


re catas 
accident 
present 
lan acci 
phe haz 
$275,000; 


$75,000 is re-in 


} 


lower limit need not be 
smaller amount and 


Some carriers write for example liability pol 
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FIRE AND LIFE 


ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 


$2,500-$5,000 which as can plainly be 
not full coverage policies My ser 
cludes catastrophe hazard as applied t 


risks only desiring larger limits or I 


ment the limited coverage he purchase 
usual way. 


The Brooklyn branch of the 


ac 174 Montague street on May 


William B. Joyce, president 


nish same to the employer direct to 


icies with limits of $5,000—$10,000 and some 


seen are 
vice in 
» all the 


business written by a carrier company or to 


can fur 
supple 
s in the 


Aetna 


Companies will move to new quarters 


11. 


of the 





fidelity and general casualty business 
in that State. The company has made 
its statutory deposit with the treasurer 
Of the State. Its paid up capital is 





GENERAL BUILDING - 47" &@ WALNUT STS. 
PHILADELPHIA 


National Surety Company, has returned 
from his winter home, Beverly Hills, 
Los Angeles. 
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The second advertisement in the 
Rochester agents’ series of daily news- 
paper advertisements follows: 


Take your agent into your confidence. 


Every day in going through manu 
facturing plants and mercantile build- 


ings some member of this association 
sees a fire hazard that might have been 
eliminated. Before putting up a build 
ing or making extensive alterations, get 
in touch with your agent, for he can 
show you how to cut down your rate. 

A firedoor here, a wire-glass window 
there and other changes in your origi- 
nal plans may mean a substantial an- 
nual saving in your premium. 


Don't ever attach a private garage to 
your residence without ascertaining its 
effect upon your rate. 

The experience of these agencies 
and the facilities of the Underwriters’ 
Association are at your command for 
the asking. (Look for your agent’s 
name.) 

+ * * 


Brown & Co. Clubhouse 
In an effort to promote the happiness 
and well being of every one connected 


with Henry W. Brown & Co., Philadel- 
phia, Pa., employes of the Company 
have formed a vacation club and a 
clubhouse is in the course of construc- 


tion on Mirror Lake, at Browns Mills. 
Theocure KE. Brown, junior member of 
the firm, is directing the work. The 
structure will be a commodious affair, 
two stories high, with a large living 
room on the first floor and six comfor- 
table bed-rooms on the second. The 
living room is 20 feet square and is 
surrounded on both sides by a porch 


overlooking the lake. The ground plan 
ot the building is 36 feet wide by 34 
deep and the construction is of timber 
with sidings and a shingle roof, 

* * « 


Oppose Dividing Commissions 


Members of the New Orleans Insur- 
ance Exchange take the stand that 
companies can not pay less commis 


sions to Louisiana agents on business 
bound and accepted at the head offices 
than is paid through agency channels. 
In this they seek to prevent the com- 
panies from dividing commissions with 
New York and Chicago brokers. 

It is generally believed that this rul- 
ing, based on the resident agents law, 
will be the means of depriving New 
Orleans agents of many desirable lines 


now sent them from the home offices 
of companies, Lines controlled by 
New York and Chicago brokers can 


always be placed even in New Orleans 
on a division of commission. 


* * + 
Robb to Speak in Brooklyn 
The fifth annual dinner of the Brook- 
lyn Insurance Brokers’ Association will 


be held at the Imperial Hotel on 
Thursday evening, April 19. An 
elaborate program has been arranged 


for the occas‘on. Willis O. Robb, man- 











Insurance 
Brophy 


New York Fire 


ager of the 
Kxxchange, and Fire Marshal 
will be the principal speakers. 
* + * 
To Move in Brooklyn 
The Brooklyn branch of the Germania 
Fire will write policies for automobile, 
sprinkler leakage, explosion, rents, use 
and occupancy and tourists baggage. 
William H. Frank, Jr., is Brooklyn 
manager of the office. Within the next 
week the office will remove to larger 
quarters at 198 Montague street. 


* * * 
Sternberg Agency 
Sternberg Insurance Agency, 
Hartford, has fifty shares of 
capital stock subscribed, 
par value $100, and will begin  busi- 
ness on $5,000. The officers are: 
President, N. Edward Nystrom; vice- 
president, H. L. F. Locke, and secre- 
tary and treasurer, A. G. Sternberg. 
+ oa 


The 
it:c., of 
authorized 


Minneapolis Loss Created Demand 
Following the loss on the Minne- 
apolis grain elevator on Monday, there 
vas a stampede for explosion insur- 
ance in the West and considerable of 
this business reached New York. 
a + 


Hamilton Fish, Jr., of John C. Paige 
& Co.’s New York office, is a captain 
in the 15th Infantry, N. G. N. Y., a 
colored regiment now organizing. Mr. 
Fish, who was captain of a Harvard 
football eleven, has also taken an in- 
terest in other military activities. He 
is president of the Junior Voluntary 
Naval Reserve and chairman of the 
American Ambulance in Russia. This 
organization, which is operated through 
the New York office of John C. Paige 
& Co., is sending twenty ambulances to 
Russia next week and has sent over 
fifty during the past eighteen months. 

a or a 

Grant A. Wheeler, connected with the 
mathematical department of the Mutual 
Benefit Life Insurance Company of New- 
ark for over thirty years, and a for 
mer school teacher, died following an 
illness of several years from paralysis 
at his home in East Orange, Mr. 
Wheeler was eighty-eight years old and 
a native of Montclair. 

a ca * 

Inspector Wilson of the Pennsylvania 
Insurance Department, and James J. 
Moran of the Bureau of Labor, have 
cbtained much evidence against the 
hogus negro preachers operating fake 
insurance and employment § agency 
sehemes without a State license. 

- * * 

Leonard Dammann, former vice-presi- 
dent of the National Surety, and now 
with John C. Paige & Co., in New York 
City, with Mrs. Dammann, is taking a 
vacation at Norfolk, Va. 


+ a * 
Fred L. Rushman, of Woodworth & 
Hawley, Buffalo agents, was in New 


York this week. 


~# State Fund Makes 


Error in Statement 


COMPARES ACQUISITION COST TO 
COMPANY RECORDS 


False Reckoning of Administration Ex- 
pense Corrected By A. C. Hendrick, 
of Globe Indemnity 


of the figures of the 
Fund officials published in the 


Industrial Commission “Bulletin” 
Hendrick, statis- 
the 


The 
State 
State 
is disputed by A. C. 
tician of the Globe Indemnity, in 
following letter: 

“New York, April 5, 1917. 

Willard A. Marakle, Editor, 
“New York State Industrial 

mission Bulletin, 

“Syracuse, N. Y.: 
“Dear Sir: 

“In the February issue of the Bulle- 
tin there appeared a statement in con- 
nection with the State Fund which was 


accuracy 


“Mr. 
Com- 


in error and as the succeeding issue 
(the Bulletin fer March) did not con- 
tain a correction and as excerpts of 


this erroneous statement were published 
in various newspapers, it is evident 
that the authors of this statement have 


not had the matter called to their at- 
tention for rectification. 

“The statement in question was 
somewnat elaborate in lauding the 


State Fund management for putting $1 
of compensation on the books at a 
cost of only 31 cents and it may have 
been intended to reflect upon stock lia- 
biity companies by stating that it cost 
such insurers 85 cents to pay for $1 of 
compensation. 

“The statement as published in the 
Lulletin is not true and it is very un- 
fair for those responsible to permit 
such a statement to be published 
without first thoroughly analyzing the 
facts in the matter. 

Article Was Inconsistent 

“The Bulletin for February said ‘From 
siatements of 26 casualty companies 
operating in New York State, the ratio 
6G. Management expenses to net pre- 
miums for 1915 was 42.6 per cent.; the 
lowest expense of any stock company 
was 33.9 per cent. and the highest 57.8 
per cent.’ Further on is a_ separate 
statement under the heading ‘Work- 
men’s Compensation Insurance in New 
York State’ wherein it is shown that 
the indicated loss ratio for all thesé 
stock companies during the same period 
o! 1915 was 69.95 per cent. 

“Above are all the factors necessary 
for an analyst to determine the true cost 
for the administration of workmen’s 
compensation funds by stock company 


management, but the authors of the 
State Fund advertisement have mixed 


these facts and the resulting statement 
vas decidly out of balance. Not satis- 


fied with the average management ex- 
pense for 26 companies at 42.6 per 


cent. the authors of the statement have 
taken the highest (57.8 per cent.) and 
the lowest (33.9 per cent.) and estab- 
lished a more suitable average of 45.85 
per cent. (using the experience of 2 
companies as against 26 companies) 
ihen from this basis, they reasoned 
along as follows: that; if 45.85 cents 
out of every dollar is used for manage- 
ment expense that must leave Only 
54.15 cents for claim payments. There- 
fore the analysis: if it costs 45.85 cents 
tc pay 54.15 cents it must cost 84.67 
cents to pay $1 of compensation or, to 
make their advertisement as big as 
possible, the authors said 85 cents. 


“It appears to me that some very 
important items in the above collection 
of facts have been overlooked. Work- 
men’s compensation insurance has oc- 
casioned considerable loss to the liabil- 
ity companies in the aggregate and this 
is borne out by the statement that the 
indicated loss ratio for 1915 is 69.95 
per cent., and by adding the manage- 
ment expense to the loss cost, it can 
readily be seen that the companies 
administered and _ distributed more 
noney than was received for compen- 
sation premiums. In plain figures, 42.6 
per cent. plus 69.95 per cent. equals 
112.55 per cent. or further refined this 
means that the 26 companies paid out 
$1.1255 for every $1 of compensation 
premium collected by them and that 
they had to draw on reserves to make 
good the excess. 

“If it cost 42.6 cents to administer 
69.95 cents, then it must cost 61 cents 
to administer $1. Therefore, this 61 
cents subtracts 24 cents from the 85 
cents State Fund argument. Further- 
more, this 61 cents contains 17.5 cents 
of acquisition cost which the State 
Fund has never had to bear. There- 
fore, we will eliminate this brokerage 
expense from the stock company side 
of the equation. By this elimination, 
the true management expense of the 
stock companies was 25.1 cents on the 
dollar and, as this represents the kind 
of expense the State Fund is limited 
to, it is a just comparison from which 
to draw our final equation as follows: if 
it cost the average stock company 25.1 
cents to administer 69.95 cents, then it 
must have cost 35.9 to administer $1, 
so a true analysis shows that the stock 
companies spent only 35.9 cents to pay 
$1 of compensation and not 85 cents 
as stated by the Bulletin. This deducts 


4%.1 more from the State Fund’s 8&5 
cent advertisement. 
“Analyzing the final situation, if it 


cost 35.9 cents for the stock companies 
to pay $1 of compensation, and the 
State Fund 31 cents to pay the same 
amount, that makes a difference of 4.9 
cents in favor of the State which can 
easily be accounted for by reason of 
the fact that the Fund was subsidized 
for 2 years at its beginning while the 
stock companies have had to survey 
and build their own road and when one 
figures the items of rent, stationery, 
cflice furnishings and salaries that may 
have hung over from the subsidized 
administration then this difference of 
4.9 cents in favor of the State Fund 
may snow only an amateurish effort 
and in a still further 


analysis with 
some additional facts, the complete 
argument may prove to be in favor of 
the seasoned management of the stock 
lixbility companies.” 


A. C. HENDRICK. 





MUTUAL PLATE GLASS. 

A bill providing that every person 
insured by the Mutual Plate Glass and 
Safe Insurance Company shall, before 
receiving a policy, pay a fixed premium 


to be recorded on the books of the 
company, has been adopted in Con- 
necticut, 
NEW GENERAL AGENTS 
Michael Murphy, Dallas, Tex., ‘as 


been appointed general agent of the 
National Surety for that portion of the 
State north of the 31st parallel and 
east of the Pecon River, and Askew & 
Saunders, of Amarillo, have been ap- 
pointed general agents for the Pan- 
handle. 





BEST FOR PROTECTION 
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C. A. CRAIG, President 





The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 


C. R. CLEMENTS, Sec, & Treas. 
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CASUALTY AND SURETY POINTERS 








There can be no ques- 
tion in the mind of any 
man who has studied 
any of the branches of 
science, or who is en- 
dowed with any degree of common 
gense, that every case of misdirected 
energy costs money, while every case 
of properly and carefully directed 
energy earns money, says the “Cog,” 
published by the Standard Insurance 
Company. 

We have been convinced that the 
majority of agents, whose work we 
have had the pleasure of seeing per- 
sonally, are to a considerable extent 
inefficient in the direction of their 
energy. There is always the tempta- 
tion on the part of the producer to 
chase and to follow up beyond a reason- 
able time the large prospect who is 
going to give a large premium. The 
other man who is your competitor is 
following that risk just as energetically 
and just as persistently as you are, and 
you are, therefore, directing your 
energy towards a point where the re- 
sistance is the greatest. In that respect 
you are inefficient, because efficiency 
means the direction of your energy to- 
wards the point of least resistance. 

An agent who carries a multiple line 
of insurance in his office is always 
tempted to pursue that line which gives 
to him the greatest volume with the 
least amount of effort, and that is a 
proper course to pursue, for after all 
we engage in this business not solely, 
but very largely, for the purpose of 
earning an income and of building a 
business for the future. We have no 
quarrel with the man who thus directs 
his energy, but we do say that many 
men mistake the possibilities of lines 
in their office and pursue the develop- 
ment of other lines which are less 
productive to income and less produc- 
tive of future benefit. We say this 
because we know that many agents of 
our own acquaintance spend the great- 
er portion of their time in the develop- 
ment of other casualty lines aside from 
personal accident and health, while we 
know from positive experience of men 
who have gone on before that energy 
directed towards the production of ac- 
cident and -health business is the 
greatest single payer of any insurance 
line. The word “greatest” means the 
greatest producer of immediate income 
if properly written, and it means be- 
yond that the greatest builder of ac- 
cumulated assets for the future. There 
is no line so easy to renew; there is 
no line so easy to continue, and there 
is no volume so easy to build as the 
accident volume. 

That brings us to the point of our 
story—that the man who pursues the 
other lines persistently and constantly. 
excluding either wholiy or in part the 
accident and health business, is suffer- 
ing from a case of misdirected energy 
and is certainly losing money which 
should otherwise be pouring into his 
bank account. On the other hand, we 
Bay that the man who directs his energy 
systematically and persistently towards 
the production of accident and health 
business as written by our regular de- 
partment is pursuing a course which 
will make money and which will build 
a business and an income of which he 
can be proud and on which he can 
actually live in the future. 


Where 
to Place 
Your Energy 


NATIONAL SURETY ITEMS 


Marx & Bensdorf, of Memphis, Tenn., 
have been appointed agents for the 
National Surety, through William P. 
Rutland, general agent at Nashville. 

The operating departments of the 
National Surety will occupy the seven 
Upper floors of the Hazen Building, 2 


Albany street, to conduct their busi- 
ness, 








Auto Insurance 
as Seen in Europe 





AN INTERVIEW WITH R. M. NAEF, 
OF ZURICH GENERAL 





Insurance of Car Occupants—Cars on 
Basis of Personal Accident Policy 
Conditions 





Robert M. Naef, sub-manager of the 
Zurich General Accident & Liability at 
the home office in Zurich, Switzerland, 
who has been in this country for sev- 
eral weeks this year, says that the poli- 
cies issued by the companies in Europe 
are the same in intent as those issued 
it America, but in practice they do ac- 
tually pay damages. 

What Mr. Naef Says 

“In Europe,” says Mr. Naef, in an 
interview with the “National Under- 
writer,” “we do not have the same 
condition that you _ have. There 
are fewer automobiles than in America 
and the average value of cars is high. 
Fords are just being introduced and 
they are, of course, far cheaper than 
anything else that is offered on the 
market. Workmen, employes in the 
Cffices, shops and mercantile establish- 
ments, and farmers do not earn as 
much money as they do in America, 
so that automobile owning is confined 
largely to people of wealth or of con- 
siderable means. 

“Some countries, for instance, Ger- 
niany and Austria, enacted laws about 
six years ago by which automobile 
owners are compelled to pay for all 
injuries which they inflict, whether due 
to their negligence or not, unless neg- 
ligence on the part of the injured per- 
son can be proven. It is, of course, very 
difficult to ever prove such negligence 
om the part of pedestrians. This fol- 
lows the same principle as the liability 
law that applies to railroads and has 
been in force for about thirty years. 

“In some other European countries 
automobile laws of the same sort are 
under consi leration. 

Defect is Overcome 

“In Switzerland the common law 
liabilitv still applies in principle. How- 
ever, licenses are granted to owners by 
the police departments only after lia- 
bility insurance policies have been pro- 
cured which provide for payment of 
damages due to injuries inflicted when 
the owner or any other person is driv- 
ins the car. Thus the covering of ad- 
ditional persons which is optional in 
the United States is made compulsory 
in Switzerland. 

“While the policies issued by casualty 
companies provide only to pay for 
Iesses sustained by the policyholder 
and for additional assured it is al- 
together likely, at least in some States, 
that the companies would be compelled 
to pay damages, whether the insured be 
financially responsible or not. It is the 
intent of the special laws and regula- 
tions to provide indemnity for the in- 
jured and the courts would probably 
see that they were paid if they weré 
called unon to settle such a case. It 
is not likely, however, that this noint 
will be passed upon judicially as there 
sre virtually no irresponsible automo- 
bile owners. 

Car Occupants Insured 

“One new line of automobile insur- 
ance that has been introduced in Eurone 
is the insurance of occupants of auto- 
mobiles on the basis of the conditions 
of personal accident policies. The 
premium for such insurance is based 
on the number of seats in the cars and 
is paid by the owner. Contracts pro- 
vide specified ‘amounts for death and 
permanent disability and daily indem- 
nities for temporary disability on the 
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part of anybody riding in the car other 
than the owner and chauffeur who must 
carry individual accident policies. For 
women and children only reasonable 
medical expense, instead of daily in- 
demnities, is provided. 

“Theft insurance is not written in 
Europe on any such scale as it is in 
America, nor is collision insurance. 
European car owners seem to feel that 
if they cannot afford to pay for damage 
done to their machine, they cannot af- 
ford to have them.” 


READY LETTER WRITERS 





Commercial Travelers Wrote Epistles 
Until Clause in Policy Outlawed 
Claim 





Alvin D. Hill has brought action 
against the Commercial Travelers Ac- 
cident Association in the Supreme 
Court, Kingston, N. Y., to recover on 
an insurance policy fourteen months 
after the plaintiff met with an acci- 
dent. The jury that heard the case 
was relieved of the responsibility of 
finding a verdict when counsel for 
both sides agreed that the question 
was a matter of law and should be 
decided by the court. 


According to the policy no action 
can be brought against the Company 
for injuries except within fourteen 
months from the time of the accident. 
Counsel for the plaintiff contended 
that the Company waived its right to 
this clause by carrying on a corre- 
spondence with the plaintiff leaving 
the issue undecided until after the 
time had elapsed. “They kidded me 
along,” said Hill. Hill was a book 
salesman until 1913 and then went to 
work for a moving picture theatre ip 
Hackensack. While thus employed he 
injured his leg. After notifying the 
Company he was paid $16.96 for par- 
tial disability for two weeks. Later, 
after a company doctor had examined 
him he was notified that as he had 
changed his business he should notify 
the Company and secure a new policy 
with his employment stated therein, 
which Hill did, the new policy calling 
for $25 a week for total disability, the 
same condition as the original policy. 


A short time after Hill had resumed 
his work the leg began to bother him 
and he had to stop work entirely. His 
leg grew gradually worse and finally an 
operation had to be performed, after 
which he notified the Company, asking 
them to settle the matter. 
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The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 





The Agents’ Winning Combination 
LIFE—ACCIDENT AND HEALTH—INSURANCE 


Covering Permanent and Total Disability, 
and Weekly Indemnity for loss of time 





The Policyholders’ Winning Combination 


Guaranteed Cost and Good Service 





FOR AGENCIES AND SPECIMEN POLICIES, ADDRESS THE COMPANY 
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An opportunity for rapid advancement is offered to men 
who are willing—and will. 





FOR AGENCY CONTRACTS ADDRESS 


H. M. HARGROVE, President 
BEAUMONT, TEXAS 





In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations. 





Group Insurance, by which employers protect families of employes. 





A flexible contract which can be converted by the Insured into 
an Ordinary Life, Limited Payment Life, or Endowment Policy. 





A Bond giving the investor an income for his declining years. 


A new policy is offered under which the insurance is 
DOUBLED if death results from ACCIDENT. This policy 
also embodies the following advantages if the person whose 
life is insured becomes totally and permanently disabled: 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 


For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 
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: General Age 
Tue Traverens Insurance Co. New York 
of Hertford, Conn. 
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WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,00c under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? | 

| 


ANSWER: 

FIRST, it ee that in case of death from any cause, $5,000, the face of the 
Policy, will be paid 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 

THIRD, that in case of death from ome SPECIFIED accident, $15,000, or THREE 
TIMES ~s. face of the Policy, will be paid 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guar- 
antees 5, in case of total disability as a result of accidental injury, the Company 
will pay direct to YOU at the rate of $507 PER WEEK during such disability, but not 
to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER 
WEEK throughout the period of disability. Can insurance do MORE? And why 
should any man be satisfied with a policy that would do less? The cost is low. 

Agents wanted in Maine, New Hampshire, Vermont. Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Mississippi, 
Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 


Home Office, United Life Building - Concord, New Hampshire 




















San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Liverpool 






U. S. Cash Assets, Dec. 31, 1916 $15,827,439.35 


Surplus, - = = «= 5,460,745,59 
Losses Paid hy Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 


Losses Paid by Baltimore Fire,1904 — 1,051,543.00 
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Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager 

HUGH R. LOUDON, Assoc. Deputy Mer. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 


NEW YORK OFFICE 
80 William Street 
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